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SURE... 


High Strength Is Important 


BUT... 
You Also Need 


Good Voice Transmission 
And Permanent Rust Protection 


LINE WIRE 
MEETS ALL THESE REQUIREMENTS 


By using Copperweld* Line Wire for your overhead lines, you 
lower operating costs, you gain dependable performance and 
you improve customer relations. 


With Copperweld, voice and high frequency transmission prop- 
erties are excellent—far better than with any other high- 
strength conductor. You get the rust resistance and long life of 
copper plus two to three times its tensile strength. And because 
Copperweld’s copper-protected steel core provides permanent 
strength, you can safely string longer spans with substantial 
savings in initial construction and yearly maintenance. 


For all types of communication and signal lines, including 
carrier current circuits, only Copperweld Line Wire gives you 
the combination of permanently better conductance, safer long 
spans and long rust-resisting life at lowest annual cost. Write 


us today for complete engineering data. 
*Trade Mark 


COPPERWELD STEEL COMPANY 
Glassport, Pa. 
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OPPOSITION. A Texan recently started for Washington to 
attend an airpower meeting. He belatedly discovered that a 
bankers’ convention had taken all the hotel rooms in the national 
capital. 

The man was beginning to fear he wouldn’t be able to get to his 
own meeting for lack of sleeping quarters. 

His secretary finally arranged a reservation at the Meridian Hills 
Hotel. 

The man was late in arriving at the capital and, still fearing for 
his room, he telephoned the hotel. 


“I’m late,” he announced, “but ’'m on my way.” 


“You'd better not be on your way,” replied the switchboard 
operator. “This hotel is for women only.’ 


NEWCOMER. Columnist Margaret Aitken of The Telegram, 
Toronto, Canada, reported recently that when Viscount Waverly 
(once Sir John Anderson, a member of Prime Minister Churchill's 
cabinet during the war) visited Toronto, he extolled the “amazing 
ingenuity and hospitality” of Canadian hotels. 

He thought the WAverly on the telephone dial in his room was 
in his honor. 

He believed that the same distinction was accorded every guest 
—that their names, too, were placed on the telephones in their 
rooms. 

e 2e@e 


FORESIGHT. At a telephone open house in Eureka, Kan.. 


eight-year-old boy asked for a long distance number booklet. 


an 


“I’ve got girl friends in Oklahoma City, Wichita, Tulsa, and 
Kansas City, and I want to keep their telephone numbers handy,” 
he said. 

e ee 


COUNTERPOINT. A General Telephone Co. of Pennsylvania em- 


ploye tells this one on herself: 

Her little boy asked, “Mom, did you have television on last 
night?” 

“Yes,” the mother replied. 


And her smart lad answered, “‘How did it fit?” 


MINOR DETAIL. One of the actresses in Truman Capote’s play, 
“The Grass Harp,” talks about “the importance of little things.” 
Her father, she says, was a genius and even to him, the little things 
in life meant a great deal. 

“For example.” she continues, “when our house was burning 
down, Dad was very annoyed because the telephone was ringing 
and nobody was there to answer it.” 
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by FRANCIS X. WELCH 


if HAS ALREADY 
REA Administrator 
steadily 


that 
Nelsen has been 


been noted 


reorganizing his agency 

th a view to speeding up operations 
and reducing the backlog of loan appli- 
cations. 
ment of 


trators for 


The first step was the appoint- 


two acting assistant adminis 


rural electrification loans 


nad telephone loans, respectively. It 
that John Kk. 


well-known offi- 


charge of the 


has also been reported 


O’Shaughnessy, caree} 
cial at REA 
telephone 


Z. nN took 


trator in 


was put in 


loan program; while Roy G. 


over as assistant adminis- 


charge of the rural electrifi- 


cation program. 


Here are the important policy 


changes being carried out under Ad- 
ministrator Nelsen with respect to 
telephone loans. These policy 


have the following general 


Cnanyves 


objectives: 


1) To reduce the per station invest- 
ment of telephone systems. 
extended 


) Set up standards for 


a service, 


Kk A’s drive to cut the cost of invest- 
station is 
extend 


ment per motivated by the 


desire to reasonably 


adequate 


St ce to rural subscribers at the most 
re nable exchange rates, which can 
be stablished with due regard for 
Si { economics of company opera- 
t All REA _ policies, procedures, 
al lesign standards are being re-ex- 
al d with the idea of cutting costs 


without 
expansion programs. 


ver practical sacrificing 


ng this line of policy reorganiza- 
ti REA is 


0 all of its policy officials 


circulating a memoran- 
con- 
ta 2 revision of 
ti if 


policy or clarifica- 
existing policies which are to 


be plied immediately to achieve re- 


du n of cost. 

e area coverage, for example. 
RI policy is to make sure that all 
los will assist in bringing service to 
the -reatest practical number of rural 
Sul vribers. At the same time, REA 
re \izes that an extension of service 
* note areas to serve a small num- 
ye 


f subscribers might result in in- 


er ng the investment in the 


1953 


plant 
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REA Administrator Nelsen reorganizing agency to speed up 

operations and to reduce loan application backlog. Various 

Bell rate cases reviewed. R. E. Lee, new FCC commissioner, 
native of Illinois. 


whole to the where 
a majority of the 
support it by 


would be 


System as a point 


subscribers could not 
paying the rates that 
necessary. 

REA does not 


In such cases, regard 


it as practical for the investment in 
telephone plant to be made at the time 
of the initial loan. It might be post- 


poned until reduction in cost (techno 
logical 


increase in the 


development or otherwise), or 
number of 
makes the 
such an extension more feasible. 
forth 
taken 


preloan discussions. 


potential 
investment in 
REA’s 
conditions 


subscribers, 
memorandum sets 


which should be into account in 


Thus, some remote areas which re- 
fairly high per station invest- 
ment may be included in the area sur- 
vey maps agreed upon by the applicant 
and by REA’s Loan Divi- 
sion. But they might be left out of 
the immediate consideration of preloan 
engineering studies 


mates. An 


quire a 


Telephone 


and loan cost esti 
exception would be in cir- 
cumstances where subscribers are in a 
contributions for 
construction which 
result in the per station investment of 
the borrowing company scaled 
down to a level comparable to remain- 
ing portions of the system. 


position to 
immediate 


provide 


would 


being 


extended service, 


Ss memorandum on policies to its 


tegarding 
REA’ 
officials emphasizes that 
can be justified only 
substantial 
tween 


area 
such service 
where there is a 
community of 
subscribers of the 
involved. In 
a two-way 


interest be- 

exchanges 
other words, it must be 
proposition and not an ex- 
tension of service for the special bene- 
fit of a small number of 
at the expense of a majority who would 
have to pay increased rates for a serv- 
ice which is of little benefit to them. 
REA’s memorandum mentions non-con- 
tiguous exchange areas as an example 
where extended area service is not 


subscribers 


practicable. Another example is where 


charges for the initial period of a 


station-to-station call would be in ex- 
cess of 20 cents if the call were on a 
toll basis. 

In general, 
settlement 


REA will require definite 
arrangements to be negoti 
ated with any 


volved before 


connecting company in- 
approving extended area 
service. And such a settlement must 
be reached before the 
completed. The 


operating 


preloan study is 
this is that 


some 


reason fot 
charges in proposed 
extended area arrangements may deter 
the development of the area or increase 
rates beyond the point of loan feasi- 
bility. 
contained in 
which also deal with 
regarding plant re- 
tention, type of service provided, grades 
to REA con- 
standards, will 
official REA 
manuals. All 
manuals, and 
with 
memorandum are 


The policy statements 
the memorandum, 
matters existing 
of service, and adherence 


struction and design 


soon be incorporated in 
statements 
administrative 
other material in conflict 
listed in the 


superseded. 


policy and 
bulletins, 
provi- 


sions 


Rate Case Notes 


Recent news developments continue 


to bring stories of telephone rate cases 
in various stages 
out the country. 
the word that 


Telegraph Co. 


of progress through- 
From California comes 

Pacific Telephone & 
may seek a rate boost 
in the near future. Mark R. Sullivan, 
president of the Pacific T&T, said in 
his report to stockholders: “Moderate 
price increases for our services are es- 
sential if the investment climate in 
which the company operates is to be- 
come a favorable one.” He said it has 
been necessary to pay out practically 


all his company’s earnings to meet 
dividend requirements at the present 
rate. 
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The Rural Electrification Administration approved four 
telephone loans during the week of Sept. 28 to Oct. 2. 
Details of the loans follow: 

Gulf Telephone Co., Foley, Ala., $931,000, second Joan 
this borrower. 

The funds will be used to finance the construction of 
124 miles of line and other facilities to serve 1,457 sub- 
scribers not included in the first loan of $594,000, ap- 
proved March, 1952. 

The two REA loans will enable the company to serve 
3,677 County, including initial 
service for about 2,600. New facilities include 365 miles 
of line. 


subscribers in Baldwin 
Dial central offices for the system will be located 
at Foley, Robertsdale, Loxley, Gulf Shores, Elberta, Lil- 
The Foley 


office will also provide toll connections and operator as- 


lian, Magnolia Springs, and Orange Beach. 


sistance for the system. 

Under present plans, service without toll charge will be 
available into Foley from Elberta, Magnolia Springs, Gulf 
Shores and Orange Beach; also, calls may be made without 
toll the Elberta Lillian 
areas. 


charge between and exchange 


The completed system will consist of 535 miles of line. 


Hebron’s (Me.) Home Telephone Co., $40,000, second 
loan to this borrower. 


This loan will finance the construction of 12 additional 


miles of line necessary under revised plans of the bor- 


rower, and enable the company to increase the number of 
private, semi-private and 4-party lines. In addition, it will 
cover increased construction costs involved since the orig- 
inal loan of $72,000 was approved in July, 1952. 

Funds from the two REA loans will enable the borrower 


to furnish new and improved telephone service to about 


230 subscribers including initial service to 65 families. 


The 


dial operation. 


Hebron magneto central office will be converted to 


The completed system will consist of 55 miles of line. 


* * 


Farmers Mutual Telephone Co., Lynden, Wash., $625,- 


000, second loan to this borrower. 


REA Approves Four Telephone Loans Totaling $3,139,000 


This loan, together with the first loan of $1,087,000 
approved in August, 1951, will be used to finance the 
improvement and extension of telephone service in rural 
areas of Whatcom County. 

The two REA loans will enable the company to bring 
new and improved service to 7,383 subscribers. Its facili- 
ties will include 78 miles of new line and 395 miles of 
rebuilt line. Dial central offices for the system will be at 
Acme, Blaine, Custer, Deming, Everson, Ferndale, Lauren. 
Lynden, Maple Falls and Sumas. In addition, the Lynden 
office will supply operator assistance for the whole system 
and house commercial office space. 


Present plans call for 


service without charge among all of the borrower's 
exchange areas. 

This second loan includes funds to provide service to 
359 subscribers not provided for in the original plans: it 
also covers increased construction costs since the first loan 
was made. 


The completed system will consist of 762 miles of line 


Farmers Telephone Cooperative, Scottsboro, Ala.. 
343,000, to finance the improvement and expansion ot 
telephone service in rural areas of DeKalb and Jackson 


counties, 


SI, 


The new cooperative plans to use equity funds to ae- 
quire the telephone properties of the Crumley Telephon: 
Ala., the Sand 


Co., Henagar. These companies are now serving 428 rural 


Co., Geraldine, and Mountain Telephone 
subscribers from 120 miles of line. 

The borrower proposes to construct 665 miles of 
Dial 
at 


new 
line, and rebuild all of the acquired lines. 
the will 
Fyffe, Rainsville, Henagar and Flat Rock. 
the 
modern telephone service to 2,930 rural subscribers, in 


2.502 who now are without service. 


central 


offices for new system be located Geraldin« 


The improve- 
ments and expansion will enable co-op to furnish 


cluding 
The borrower is considering service without toll chargé 
for calls between some of the exchange areas: also similat 
service is contemplated between Geraldine and Crossville. 
nearby trading center. 
Completed, the new system will consist of 785 miles of 


line. , 














the 
OOO 


In neighboring Oregon, Pacific Tele- 
phone & Telegraph Co. was granted a 
rate increase by the Oregon Public 
Utilities Commissioner of about $1,400,- 
000 as compared with nearly 4 million 
dollars requested by the company. The 
company’s application was based on a 


as compared 
pany. 


the 


71s per cent rate of return which it  sioners to allow 
said was necessary “‘to attract invest- rate. 
ment capital so as to continue its nec- single public utility 


essary plant expansion.” Public Utili- 
ties Commissioner Heltzel based his 
rate order on an alleged 6 per cent 
rate of return. case before the 


Up in Massachusetts, the possibility 
loomed that New England Telephone & 
Telegraph Co. may appeal the recent 
decision of the Massachusetts Depart- 
ment of Public Utilities, which granted 
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company a rate increase of $4,500,- 
with 
10 million dollars requested by the com- 
The Massachusetts decision rep- 
resents at least one sign of progress in 
reported willingness of the state 
department of public utilities commis- 


New England T&T is the largest 


lack of success in recent years in seek- 
ing rate relief has forced this company 
to adopt the course of making every 
commission 
pation of judicial appeal. 
decision seems to be no exception. 
This is one of the things which 
going to make telephone service more 
costly in the long run, because it delays 


taken 
number 


action, which in time would 


the 
these rate petitions. 


approximately duce and necessity 

Readers of this department wil 
call (from a recent analysis) that 
state courts have been somewhat 
sympathetic in 
than of state 
But rate-making by judicial revi 
not a very satisfactory process. 
unfortunate because the courts, « 
lent though they-are from the st 
point of high ideals of judicial 
rity, do not profess to be expe} 
the details of utility rate regul: 
That should be the work of the 
commissions. 

Then, there is the factor of 
In an era of large expenditures 4 


TELEPH' 


these rate deci: 


10-cent paystation some our commiss 


in the state. Its 


in antici- 
This latest 


1S 











ig prices for new plant, rate relief 
ever seems to catch up with the actual 
rovable need. The result is that the 
ublic, reading in the paper about a 
new rate case every so often, gets the 
lea that it is a continuous perform- 
nee and that the utility companies are 

greedy bunch who can never get 
nough to satisfy them. Actually, what 
the public is reading about is often 
the same old original rate case, kick- 
ine through the appellate phases, in 
failed to give 
relief or gave only inadequate relief 


which the commission 


the first place. 


A panoramic view of Bell rate cases 
since the end of World War II was 
sketched in a recent speech by H. R. 
Towles, assistant vice president of 
American Telephone & Telegraph Co., 
to the Controllers Institute of America 
month. He 


3ell System com- 


meeting in Boston last 
pointed out that the 
panies have completed approximately 
180 postwar rate cases with about a 
Bell System 


earnings, after dropping to 4'2 per 


dozen more still pending. 


cent in 1947, rose gradually until now 
they are around 6 per cent. This com- 
pares with the pre-inflation level of 
1, 


system earnings in the order of 7 
per cent. 


On a dollar basis, Mr. Towles com- 
pared the Bell System earnings of $35 
a share before the depression of the 
1930’s with the present level of about 
$16 a share. Mr. Towles said that reg- 
latory authorities “faced with a diffi- 
cult and unpopular task, have generally 
done a sincere and conscientious job” 
in granting temporary rate relief in 
telephone eases. But, he added that 
“the most important single roadblock 
standing in the way toward adequate 
earnings levels for the utilities is the 
concept that regulation can be reduced 
to a mechanical formula, employing a 
net book rate base on the one hand and 
a bare-bones cost of money on the 
other.” He said that “recognition of 
the change in the value of the dollar 
is unquestionably the major problem 
confronting us and the regulatory au- 
ties today.” 


G-man Joins FCC 

Federal Communications Com- 
Mission is onee more at its full statu- 
tory strength. As announced in TE- 
LEPUONY last week, the new member 
app inted by President Eisenhower to 
suc.ed Paul A. Walker, whose term 
exp ‘ed last June, is Robert Emmett 
Lee of Chicago. It is an interim ap- 
pol: ment, subject to confirmation by 

the -enate next year. 
ft because he is well known around 
Con ress for his activities on the staff 
of House Appropriations Commit- 
tee, Lee is not expected to have diffi- 
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culty getting the approval of the Sen- 
ate Interstate and Foreign Commerce 
Committee, headed by Senator Bricker 
(R., O.). Confirmation would likely 
follow as a matter of course. 

Born in Chicago in 1912, Lee worked 
his way through DePaul University 
and the Chicago College of Commerce 
and Law. He demonstrated an early 
aptitude for auditing and checking 
financial matters, which attracted the 
attention of J. Edgar Hoover, head of 
the Federal Bureau of Investigation. 
Lee became a G-man in 1988, and his 
main job was checking crimes and 
other law enforcement matters involv- 
ing financial and accounting details. 
He also made a lot of public speeches 
for the FBI and in 1941 
lected him to be his own administrative 
assistant. 


Hoover se- 


In 1946, the House Appropriations 
Committee kidnapped Lee right from 
under FBI Chief Hoover’s nose. 
ability to smell out financial irregulari- 
ties had attracted the attention of this 
important committee, 


Lee’s 


which has the 
responsibility of safeguarding the na- 
tion’s purse-strings. As a committee 
staff member, Lee became an expert on 
efficiency of government agencies. He 
had already been accredited with in- 
stalling the first machine 
while still 


complete 
accounting in government 
with the FBI. 

Of interest to the public utility in- 
dustries was the report on “The Po 
litical and Financial Activities of the 
Bonneville Power Administration,” 
which he made in the spring of 1949. 
This become 
known as the ‘Lee report,” revealed 


report, subsequently to 
that the government’s great power ad- 
ministration in the Pacific Northwest 
was in danger of being used as a po- 
litical machine for the promoting of 
socialization in the power ,industry. 
The following passage, excerpted from 
the “Lee report,” also gives a clue to 
the author as one who has a firm faith 
in the private enterprise system: 


... A spot-check examination was 
conducted of the Bonneville Power Ad- 
ministration with particular ref- 





Correction 


TELEPHONY regrets the inter- 
change of photos of W. M. Day, 
vice president of Michigan Bell 
Telephone Co., and F. E. Norris, 
president of General Telephone 
Co. of Michigan, inadvertentl» 
worked into the October 10 issue, 
page 31. Mr. Norris’ photo was 
incorrectly published at the right, 
Mr. Day’s in the center, at the top 


of the page. 











erence as to whether or not the 
administration was pursuing a reason- 
able course in behalf of the promotion 
of federal power. 

“ We find that the aggressiveness on 
the part of that administration in be- 
half of federal power is closer to a 
crusade than to an administration and 
leaves implications that all free enter- 
prise advocates might well cogitate 
upon. If the elimination of the _ so- 
called free enterprise (system) in this 
field is not the policy of Congress, a 
solution must necessarily be found in 
one of two alternatives: 

“(1) Amendments to existing legis- 
lation, both federal and state, or 

“(2) A courageous, clear-cut, federal 
power policy. 

“Obviously, it is the choice of the 
people as to what their desires are in 
this regard.” 


The “Lee report” also dug up evi- 
dence that people then in charge of the 
Bonneville administration considered it 
a BPA employe’s job to promote the 
idea of public power development by 
the federal government, working closely 
in cooperation with public ownership 
organizations. Since the “Lee report,” 
considerable changes have been made in 
that type of thinking in the BPA, 

Lee’s appointment gives the Repub- 
licans its first clear-cut majority of the 
FCC membership (four in all). The 
others are Chairman Hyde and Com- 
missioners Sterling and Doerfer. Com- 
missioners Hennock and Bartley are 
l)emocrats, and Commissioner Webster 
is classified as an “Independent.” 


The New Secretary of Labor 

Speaking of Eisenhower appoint- 
ments, Bell System management people 
will be interested to know that the new 
Secretary of Labor, James Paul Mitch- 
ell, got his start in business life as a 
shop employe of Western Electric Co. 
at Kearney, N. J. That led him into 
personnel work for Western Electric 
and he has been in personnel work ever 
since—but always on the management 
side of the table. He never went to 
college, but managed to get through 
high school in his home town of Eliza- 
beth, N. J., by doing a little part-time 
truck driving. 

Mitchell’s knack of handling people 
got him a job as director of personnel 
and labor relations in two New York 
city department stores, Macy’s and 
Bloomingdale Bros. He was vice presi- 
dent in the latter company when the 
War Department drafted him in World 
War II to handle civilian personnel 
problems in the Armed Services. Then 
the Eisenhower administration drafted 
his services to handle manpower prob- 
lems for the Defense Department. And 
when his predecessor, Martin Durkin, 
threw up his job, President Eisenhower 
apparently gave up the idea of trying 

(Please turn to page 38) 
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Five of the installer-repairman trucks leased by the Chenango & Unadilla Telephone Corp. shown outside of company garage. 


ONEY for investment in tele- 
phone plant has been a major 
problem of all telephone com- 


panies since the end of World War II. 

With the unprecedented demand for 
telephone that im- 
mediately following the war, not only 
was the attraction of 


service developed 


investment cap- 


ital a problem, but shortages of all 
essential materials, as well as trained 
personnel, still confronted our com- 
pany. 

Motor vehicles were no exception. 


All of our rolling stock was of prewar 
vintage and the 
for wear. A program of replacing all 
vehicles was inaugurated to 
period of four years. At the end of 
the first two this program, 
while we had purchased more vehicles 


was somewhat worse 


cover a 
years of 


than had been planned, only one-third 
of the old vehicles that were to be re- 
tired had actually been disposed of. 
The demands for expansion had neces- 
sitated the continued service of most of 
the vehicles we had planned to retire. 

By the end of 1950, our transporta- 
tion problem was acute and we began 
looking in earnest for a solution. Most 
of our prewar still in 
service and while they provided eco- 
nomical transportation, their appear- 
ance was bad. In addition, even with 
a planned program of preventative 
maintenance, more and more vehicle 
breakdowns were slowing up our ex- 
pansion efforts. 


vehicles were 


To replace all old vehicles at once 
and to provide additional 


16 


necessary 


vehicles was going to take a substan- 
tial which 
sorely for our expansion 


investment, money was 


needed and 


improvement program. 


At that time, a study on leased ve- 
hicles, made by Koppers, came to our 
attention and we began to investigate 
the possibility of leasing our vehicles. 
We found 


ness of leasing passenger vehicles but 


numerous firms in the busi- 


very few leasing trucks. Most of the 
companies that leased trucks did not 
want to purchase for lease the spe- 
cialized vehicles that our company 


would require and the rentals quoted 
that would 


vehicles 


by those consider such 


leased were, in our opinion, 


too high. 
The 
about a year. 


above investigation consumed 


Early in 1952, we were 
discussing our problem with an auto- 
mobile distributor located in our terri- 
tory and he 
a leasing 


such 
We 


results of our in- 


interest in 
arrangement with us. 
him the 
vestigation, as well as a study of our 


showed 


laid before 
own cost of operating company-owned 
vehicles. 


After going over our figures, he came 
up with a proposal for renting us both 
passenger cars and trucks that seemed 
reasonable. It agreed that we 
would use one make of passenger cars 
and make of trucks, our 
truck requirements called for a chassis 
not available in the trucks selected. 
When such requirements existed we 
would be permitted to specify the truck 
desired. In the case of truck bodies we 


was 


one unless 


were to have the privilege of spec 


ing the manufacturers of our ¢l 


It was also decided that we 


replace all installer-repairman ti 
cable splicer trucks, and passengt 


hicles over a period of six months 


would add vehicles to meet our requ 


ments as rapidly as such vehicles « 


be obtained. Inasmuch as ou} 


construction trucks and three-ma1 


construction trucks were all pure 


in 1948 or later, it was decided that 


continue to those 1 
felt that 


Any additional trucks of 


would use 


until we they should be 
placed. 
two classes we might later re 


would be obtained on a rental | 
the amount of rental to be agreed 
at the time the vehicles were requé 
Since that time, we 
fleet two 

trucks. A 


signed (a sample of which is attac 


have added t 


three-man crew const! 


lease was drawn up 
and the first vehicles were turned 


to us in May, 1952. 


It has, of course, been diffie 
work up comparative cost figur 
view of the fact that so many o 


old vehicles were purchased at p! 


prices and even those acquired 
the war were purchased at much 
than like vehicles 
1952. We hov 


compared our cost of operation 


original cost 


chased in have, 
installer-repairman type vehicle 
1948 to 1950 vintage, that were 
company-owned fleet at the tin 
entered into our lease agreement, 
the cost of operating our present 
fleet of like vehicles. 
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COST OF MOTOR VEHICLES 


Leased ys. Company - Owned 


By W.S. KINGMAN 


Treasurer 


Chenango and Unadilla Telephone Corp. 


Norwich. N. Y. 


t 


al cost per mile of operating all 


the twelve 1948-1950 vehicles for 


entire length of life was $.0948; 
neluded all repairs, tires, gaso 
oil, lubrication, washes, insurance, 
ses, depreciation, ete., but ex 
ed storage. Our average cost pe! 

f operating our present leased 
including all costs to us excepting 
e, is $.0946., 


s, of course, a recognized fact 
some drivers operate vehicles 
more economically than others. 
this thought in mind we reviewed 
rivers of the 12 older vehicles of 
company-owned fleet to determine 
nany of them were now driving 
vehicles and doing like work. 
und seven such drivers. A study 
cost of operating their vehicles 
sed the following average cost 


li¢€ 


. .$.1009 
.0923 


any-owned vehicles 
| WOMEN ks pacovies cedaieea 
mparison of the cost of operat- 
mpany-owned and leased passen- 
ehicles was made even more diffi- 
nasmuch as we changed to a 
type of operation when we went to 

vehicles, whereas specific pas- 

cars were assigned to individu- 
fore that time. When a vehicle is 
ed to an individual he takes a 
al pride in it and endeavors to 
te it in such a manner that it will 

well upon him. When a pool is 
ted, a person very rarely drives 
ame vehicle twice in succession 
onsequently, has less pride in the 
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vehicle. However, we have found that 
by operating a pool, less vehicles are 
required. 

When we owned our own fleet, all 
passenger cars but one were Plymouths. 
The odd one was a Chevrolet. At that 
time our average cost of operation pet 
mile was $.0502, while our average cost 
on a lease basis, using all Pontiacs, is 
$.0616. Upon reviewing the individual 
passenger cars under lease, it was 
found that there were three cars av 
eraging approximately 1,000 miles pei 
month and that the cost of operating 


One of the three-mcn crew construction trucks 


those cars averaged better than $.09 
per mile. It appears that to operate 
leased passenger cars on an econom 


ical basis, it is necessary that they be 





driven 1,500 or more miles per month. 

On the heavier trucks the only com 
parison we had was on three-man crew 
construction trucks. The cost of body 
and chassis had increased about 10 per 
cent from the time we purchased out 
last such vehicle until the time we 
leased our first such vehicle. Anothe1 
thing to take into consideration is the 
type of territory the trucks are used 
in. Leased vehicles of this type are 
being used in a territory where little 
mileage is required, while our company 
owned vehicles are being driven, on the 
average, approximately 600 miles a 
month more. The average cost per 
mile on leased vehicles of this type is 
$.2918 while on company-owned ve 
hicles it is $.2430. 

Now, as to investment. We own all 
but two of our three-man crew con 
struction trucks, all of our heavy con 
struction trucks and all trailers (cable, 
pole, ete.). We lease all installer-re 
pairman trucks, cable splicer trucks, 
passenger cars and the two three-man 
construction crew trucks. It is ou 
intention as company-owned vehicles 
wear out, to replace them with leased 
vehicles. At the present time, how 
ever, if we owned all of our vehicles, 
our investment would increase foun 
times. 

The investment money we have thus 
saved has been used on telephone plant, 
thereby decreasing the amount of such 
money it was necessary to raise, with 
a resulting saving in interest. In addi 
tion to this saving there is an over-all 
slight saving in expense and we always 


leased by the Chenango and Unadilla company. 











have relatively new vehicles, thus re- 
ducing the possibility of delays due to 
breakdowns, as well as securing the 
advertising value of a modern looking 
fleet at all times. 

The full text of the lease agreement 
our company has with the local dis- 
tributor, with the names of his firm and 
vehicles deleted, follows: 

LEASE this day of 

, by and between 

CORPORATION, party 
of the first part (hereinafter called 
“Lessor’) and CHENANGO AND UNa- 
DILLA TELEPHONE CorpP., party of the 
second part (hereinafter called “Les- 
see’), the parties hereto intending to 
be legally bound hereby, for the term 
of one year from the date of the deliv- 
ery of each car delivered under the 
terms of this Lease. 


made 


(1) Lessor hereby agrees to lease to 
Lessee the number and type of motor 
vehicles, indicated herein, for which 
Lessee agrees to pay at the rates indi- 
cated: 

Rent per 
Month per 
Vehicle 


Model of 
Vehicle 


Number of 
Vehicles 


(2) Under the terms of this Lease, 
Lessee is permitted to use said vehicle 
at any and all times for any and all 
lawful purposes in connection with 
Lessee’s business, as provided herein. 

(3) After the signing of this Lease, 
Lessee, but only upon the approval of 
Lessor, may order additional vehicles 
from Lessor by a letter addressed to 
Lessor, setting forth the number and 
model of additional vehicles requested 
and agreeing to pay the rent per month 
per car as originally specified and mak- 
ing reference to this Lease as origi- 
nally executed and agreeing that the 
terms and conditions as set forth herein 
shall apply to all vehicles subsequently 
leased to Lessee. 

(4) All vehicles supplied under this 
Lease shall bear license tags required 
by the State where the same are to be 
used as designated by the Lessee, and 
the titles thereto shall be registered in 
the name of the Lessor when registra- 
tion is required at such places of use. 
Upon the expiration of each licensing 
period, new license tags shall be sup- 
plied by Lessor. All expenses incurred 
in licensing and registering vehicles 
and their titles shall be borne’ by 
Lessor. : 


Maintenance, Repairs and Replacement 
of Equipment 

(5) Lessee shall at all times keep 
and maintain or cause to be kept and 
maintained the vehicles leased here- 
under in proper condition, including 
repairs, servicing, oiling, and greasing, 
and to furnish where required, or re- 
furnish or replace, necessary equipment 
and accessories for the proper opera- 
tion and use of such vehicles, including 
tires, tire chains, tools and anti-freeze 
solution, but only at the cost and ex- 
pense of Lessor. Where practical, ve- 
hicles will be brought to Lessor for 
such maintenance, repairs and servic- 
ing. When such work is not done by 
the Lessor, the Lessee shall furnish 
Lessor with an itemized statement of 
the costs and expenses of such mainte- 
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nance, repairs and servicing, as well as 
other expenses incurred in connection 
therewith, and the furnishing and re- 
placing of such necessary equipment or 
accessories, and either (a) deduct the 
amount of all thereof from the next 
rental payment due, or (b) produce to 
Lessor receipts showing the payment 
thereof by Lessee, together with a bill 
to the Lessor for the total amount 
thereof; provided, however, that Lessee 
shall make no deductions from any 
rental payment due or bill Lessor for 
any expenditure hereunder in excess of 
$15.00 unless Lessee shall have first 
received the written approval of Lessor 
to the making of any such expendi- 
ture. Lessee agrees that, except in 
an emergency, all vehicles of 


and manufacture shall be 
maintained, repaired and serviced in 
authorized and 


service stations. 
Replacement of Vehicles 


(6) Should any vehicle become to- 
tally unfit for operation or should any 
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thereof be stolen, Lessee shall give 
Lessor written notice thereof, together 
with reasonable details of the event 
rendering any vehicle totally unfit for 
operation or of the theft. Thereupon, 
Lessor shall within one week from the 
time of such notice, but only if the 
same is available for purchase and 
delivery within that time, replace each 
vehicle so rendered unfit for operation 
or so stolen with a new vehicle of like 


make and model at the same _ rental 
rate. Any damaged vehicle and any 
stolen vehicle which may be recovered 


by Lessee shall be redelivered to Les- 
sor at the place where it was originally 
delivered to Lessee. 
Interruption of Service 

(7) Lessor shall not be liable to 
Lessee for any loss of business or 
other damage caused by any interrup- 
tion of the service herein provided for. 

Inspections 

(8) Lessee shall deduct from the 
monthly rent remitted, the cost of what- 
ever periodical examination of said 
vehicles may be required by the con- 
stituted authorities, and shall also de- 
duct the cost of whatever repairs or 
adjustments are necessary as shown by 
any such examinations to permit said 
vehicles to be lawfully operated upon 


the highways within the states in w! 
the Lessee is operating Lessor’s : 
hicles. At the time of making 
such remittance, the Lessee shall f 
nish the Lessor with a statement shi 
ing the amount of such deductions a) 
receipted bills showing the payment 
the cost of such repairs or adjustme) 

If practical, any such inspections 
resulting repairs or adjustments 

be handled at the Lessor’s plac: 
business. 


Illegal Use of Cars 

(9) The Lessee shall neither uss 
allow any vehicle to be used for ill 
purposes which would subject any 
hicle or vehicles to confiscation. In th 
event of such use the Lessee agrees to 
reimburse the Lessor for the 
Lessor of the vehicle or vehicles « 
fiscated and such other expenses as 
may be incurred by Lessor as a 1 
thereof. Any such vehicles so co 
cated need not be replaced by Les 


cost 0 


Advertisement 

shall have the rig 
its own expense to affix to 
hicle so leased to it, any appropriate 
advertisement or insignia of its 
design, indicating that it is being 

in the service of the 


Lessee 


(10) 


every 


Lessee. 


Gasoline, Oil and Storage 
(11) Lessee agrees at the expe) 
Lessee to supply all 
line ‘and oil for the operation of 
vehicles and to keep them pr 


garaged or stored. 


necessary 


Acts or Omissions 


understoor 
does not ass 


(12) It is expressly 
agreed that 
any liability for any acts or om 
of Lessee’s drivers, agents, or « 
ployes, Lessee specifically releasing 
sor from any such liability. 


Lesso1 


Insurance—Public Liability and 
Property Damage 

(13) Lessee hereby agrees to « 

pay for and maintain during the pe 

of this Lease proper indemnity 

ance, including public liability 

property damage insurance, issu¢ 

a responsible company or companies, 

protecting the interests of the parties 

to this contract against liability 

damage, personal injury 01 

caused by any vehicle leased hereunde! 

or its operation to the extent of $500, 

000 per accident, subject to the 


of $100,000 per person, and also to 
effect, pay for and maintain insurance, 
issued by a responsible company, in the 
sum of $10,000 per accident against 


liability for damage to property ca 
by the operation of each vehicle 1 
hereunder, and Lessee agrees imn 
ately to furnish the Lessor with 
tificate of each policy herein menti 

Should any action be commencs 
claim be made against Lessor fo 
age arising from any of the causes 
ered by the insurance referred 1 
this paragraph, Lessor agrees im! 
ately to notify Lessee thereof at its 
office in Norwich, N. Y., and Lessee 
shall conduct the defense of any 
claim or action at Lessee’s expens¢ 
cluding all costs and attorneys’ 

It is understood and agreed th: 
the event of the cancellation of p c 
liability and property damage i 


ance, which under the terms of s 


(Please turn to page 27) 


TELEPHO -Y 








Ess 


entials of Financing 


AN INDEPENDENT TELEPHONE COMPANY 


NE CANNOT 
blem of 


consider the prob 


financing an Independ 


ent telephone company, or any 


er utility or corporation, without 


sidering and evaluating every asset 


lability, direct, indirect and poten- 


and determining its needs for 


king capital. In cases of a new 


you must construct prospective 


ea ng power. Brick and mortar, 


equipment, poles, 


} Lines, cables 


a conduit, no matter how modern, 


atter what they cost, are scarcely 
the 


The 


value in the 


middle of the 


ny Vaiue i! 


ira Desert. venture would be 


vreate} heart of an 
strial city if it had no earnings on 
ng capacity. 

e earnings of 


pe ent on its 
cle dent on its 


any utility are de 


rates its rates are 
the 
Fo} 


discussion I am 


rate base—and 


rate base is dependent on value. 
irposes of this 


book 


there are no write-ups of 


as ing’ that values sound 


are 
t plant 


liabilities are correctly stated 


has sufficient work- 


the 


the company 


apital—that rate base is fair 


al iat the rates fixed will pay a fai 


risks of a business must be 


Sid d. It is 
lephone 


con- 
that 
with 


frequently said 


industry is faced 


risks than the electric and gas 


ine ries. In the electric and gas in- 
tu s the customer owns his own 
ap neces, such as furnaces, deep 
fre 's, ice boxes, ranges, water 
ne Ss, Washing machines, ironers, 
et nd whether times are good or 
ba e cannot get along without the 
Sas ‘urnace equipped with electric 
blo ; the housewife won’t give up 
the 


ishing machine, ete. 


tu look at the revenues and earn- 
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ings of electric utilities for the years 
1928 through 1936 you will observe 
that things were rather constant. But 


the revenues and earnings of the tele 
phone industry for the same period 
were rather constant, too, as is shown 
by the following figures of one Inde 


pendent telephone company located in 
an industrial area which probably was 
othe) 


question: 


as hard hit as any 


during the 


community 


period in 





Re ane. \. I nin loeta 

Year Excluding 1 ffter Taxe Stat 

1928... $243.860.30 § 8,102.72 8.619 
1929. 296,431.21 31,191.79 8,960 
1930. GP? 28,423.66 8.694 
1931. oD 21,037.94 8,104 
1932. . 213,407.92 46,188.54 499 
1933 205,241.97 511.55 Py ig 
1934... 223,713.83) $5,736.08 8,597 
1935... 242,942.17 51,606.35 9,452 
1936... 267,621.78 67,872.75 10,467 
Per cent of decrease 12-31-30 to 12-51 


33—31.271 per cent. 

The company was engaged in a bitte 
rate and receivership proceedings 
during 1931, 1932 and 1933, the expens« 
of which, accompanied by the 
good public relations, undoubtedly ac 
counts for the sustained. Man 
agement changed in the last half of 
1933. 


case ) 
, 
loss of 


losses 


And 
the 
with 


talk about risks of 
industry as 
the 


must 


when we 
telephone 
the 
industries we 


compared 
and gas 
that the 
industries are in con- 


risks of electric 
remember 
electric and 


Las 


stant competition with each other and 


with the oil and coal industries; that 
the electric industry is in constant dan- 
ger of competition from plants that 


can be built by the municipal and in- 


dustrial corporations they now serve. 
the 
far as | 


know there is none in the offing. 


There is no such 


competition it 


telephone industry, and so 


Mi Hoppe is an attorney-at-law in Warren, © 
and is a director of the Warren Telephone (Ce 


A second risk to which the telephone 


ndustry is exposed in times of busi 


ness recession is the loss of toll rev- 


enues, generally estimated at 50 pel 


cent. Industry 


losses are, of course, a 


criteria, but in considering the finane 


ing of any particular telephone com 
pany the effect of such loss upon the 
company in question must be dete) 


mined. Some Independent telephone 
have no 
toll 
directly to the 
Independent 
toll 


dialing 


companies particular invest 
Toll 
Bell 
companies 
tol] 


equipment, ete. In 


ment in service. calls are 
switched 
Othe 


their 


System. 
have 
own 


inter-tol] 


board, operators, 


the one case, the Independent company 


might have a small amount of expense 


which cannot be reduced though toll 
calls drop 50 per cent. In the other 
case expenses can be reduced propor- 


tionately, thereby greatly minimizing 


the loss due to loss of tolls. 

It is important to consider where the 
toll 
while 60 


calls originate. In one company, 


per cent of its subscribers 


have monthly bills for one or more toll 
calls, 32.6 per cent came from major 
business lines, i.e 


PBX or PABX 


cent came from all business lines which 


with 
switchboards; 42 pe 


= subscribers 


aggregate 2,337 subscribers out of a 
total of 22,615 subscribers. 

It is important to consider what part 
of gross revenues is derived from tolls. 
Usually toll for 25 


to 55 per cent of rev- 


revenues account 


per cent gross 
enues. 


A third 


tion of service. 


that of reclassifica- 


And, once again, while 


risk is 


ndustry figures are important, the in- 
dividual experience of the company in 
important. The fol 
lowing figures of one company for the 
period 1928 1936 the 
following: 


question is more 


through show 
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1-Party 


Year Ended Bus. Res. Bus. 
12-51-28........ B40 534 262 
TB-Bi-28. ass... Boo 541 284 
2-31-30... sess Bel 556 252 
SS) ES) ae 833 505 246 
12-31-32... 6.0 TOO 461 Zia 
12-34-GS.....0.05 tov 447 308 
12-31-34........ %39 469 325 
13-31-80;...5.:..-. (0 ao 353 
PS -S1-O8s cases FE 618 391 
A fourth risk is that of the loss of 


extension telephones. No one can deny 
that the ordinary residential extension 
which the 


times of 


telephone is a convenience 


subseriber can do without in 
Business extensions 
certain extent fall in the 


Again the experience of the 


economic. stress. 


to a same 
category. 
company in question must be examined. 
In one company its experience with ex- 


tensions and paystations during the 
period 1928 through 1936 was as fol- 
lows: 
Business Residence Pay- 
Year Ended Extension Extension tation 
12-31-1928...... 377 ai2 54 
12-31-1929. ..... 385 395 dD 
12-31-1930...... 411 419 64 
12-31-1931...... 373 430 67 
I2-31-10ac...... 386 432 72 
12-31-1933...... 340 411 76 
12-31-19384...... 380 444 76 
$2-Si-2960....<. 384 508 67 
12-31-1936. 417 045 67 
The result of reclassification and re- 
moval of extensions is that it costs 


money to make the change and it idles 
equipment for which the company has 


no demand. 


It might or might not be safe to as- 
sume that, in event of another business 


The 


served by 


recession, history will repeat itself. 
the 
most 


character of territory 
the 


a growing community? 


important. Is it 
While 
retarded during a 


company is 
growth 


might be period of 


recession, will it be but a dark cloud 
that has a silver lining? Or is it apt 
to cripple the community for good? 


The 


has in- 


The habits of people change. use 
of the 1933 


creased beyond the expectations of the 


telephone since 


most optimistic telephone expert. <A 
salesman can contact by telephone, and 
at less expense, many more customers 
in a day than he could personally con- 
tact by plane, automobile or other mode 
of travel in a 


month. The personnel 


contacted his 


for 


emergency jobs and to call them back 


manager can and has 


workers by telephone rush and 


to work following a layoff for sub- 
stantially no expense as compared with 
the of 
mail. He gets an immediate answer and 
knows The 


knows the 


former method telegraph or 


where he stands. worker 
it too 
his telephone which costs only a few 
dollars a month. Members of families 


scattered throughout the country can, 
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knows and value of 


2-Party 





5-Party Rural 
Res. Bus. Res. Bus. Res. 
75 53 4,213 81 786 
66 21 4,355 83 867 
90 6 4,077 73 854 
118 9 3,740 74 812 
138 5 3,436 77 743 
152 a 3,677 78 790 
186 6 4,131 80 968 
260 6 4,563 85 1,128 
325 8 5,071 90 1,284 
of course, contact each other by mail 


or telegraph, but it is not as satisfac- 
tory as a personal telephone conversa- 
tion. I doubt that the risks confronting 
the telephone industry are as great to- 


day as they were. 


Then too, there is the impact of 
taxes, particularly federal income and 
excess profits taxes. Most companies 


are subject to at least a 50 per cent 


income tax today, and that will reduce 


the loss incident to the risks discussed. 


Other important considerations are 
the conditions of plant. Has it been 
properly maintained? Is it in good 


Is it 
reserve plant? 


condition? modern? Is there any 
What is the 


its depreciation reserve? Is it 


status of 
related 
to plant or revenues? Is it adequate? 
What 
of the 


operating expense, 


the operating ratios 
that is, the 


including 


have been 
ratio of 
fed- 
revenues? 


Have 


year in 


company, 
not 
eral income taxes, to gross 
Does it show a constant decline? 
for 


non-recurring 


operating expenses any 


cluded unusual items, 
such as severe storm damage and other 
not 
What 


been? 


compensated by in- 
the 


Have they shown 


casualty loss 


surance? have 
the 


a healthy improvement? 


earnings of 
company 
Too mueh stress cannot be laid upon 
earnings and earning capacity for, in 
our system of free enterprise and busi- 
ness for profit, it is the earnings that 
impart value to a company and its se- 
curities. What has the dividend policy 
of the company been? Has it conserved 
has 
its 


earnings and increased surplus or 


it paid most of its earnings to 


equity or shareholders? 
I fear 


change 


common 


that the Securities and Ex 


Commission and many state 
commissions will regret their insistence 
that debt 


be held to 


financing of public utilities 
50 per cent of the capital 
structure of a company, irrespective 
of plant condition, operating ratios, de- 
reserve or avail- 


fixed 


earnings 
The 
many utilities today are paying 


preciation 
able 
that 
out substantially all of their earnings 
available for 


for charges. result is 


dividends in or- 
investor They 
They must have 
the money to expand to meet customer 


common 


der to create appeal. 


ean do nothing else. 


demands. They have no such discretion 
as do the managers of private indus- 


try. The regulatory bodies can and 


have ordered them to do so. Whet! 
times are good or bad, no utility « 
avoid daily expenditures for 
improvement. If, irrespective of 
other considerations, they must li: 
their 
debt, they must create investor ap} 
for, in selling their common shares 


cap 


capital structure to 50 per ec: 


the public, they are in competition w 
everyone else for the investor’s dol 
Preferred fixed ret 
have little appeal in the market to 


shares with a 


because of inflation and impact of f 


eral income taxes. It is easy eno 
to say “beat the bushes for the 
man in the low income tax bracket 


But even he has little left after pay 
today’s prices for the things he ne 


He probably was a child in the thi 
and remembers the stock market ¢1 
and the need for cash and he is 
going to part with his savings f 
piece of paper he might not be ab 
sell or might have to sell at a loss. 
Further, in considering the fina: 
structure of a company, careful 
sideration must be given to what 
needs of the company will be 10 


hence. I do not believe it sufficient 
company engineers make forecasts 
has been suggested by others, 
agree, that a director of planni 
gether with a good economist, s 

be projecting from year to yea) 


the financial requirements of the 
pany are going to be and how the 
ent rate structure will have to be 
justed to pay a reasonable retur 


the increased capital requirements 


arranging present capital struct 
we must do what we can not t 
obstacles in the way of future ¢a 


requirements. 


Before agreeing upon a fina 


holde 


plan, the rights of existing 


common or equity shares must be 
sidered. 


be 
just 


If the finances needed ca 
without then 


bad. In 
than 


raised 
too 
rather 
their 
expand. 
industry they 


injury to 
private Ind 
diminuti 


suffer any 


they probably 
in the 
the 


If the equity holders can be prote 


holdings, 


not But being 


must meet den ~ 
though 


the 


by debt financing, even 


in excess of 50 cent of 
tal 
thereto, 


pet 
obie 
fac 


pres¢ I 


structure, I can see 


the othe) 


referred to are 


ho 
provided 
hereinafter 
To use an example someone else 
gested to me: Suppose you are eng 
in the business of renting bic) 
You put in $20, took one share of 
in your company and bought a bi 
You first 
shape. 


have maintained it in 


Business demands that yo 


another bicycle. It now costs $40 


you don’t have the money. You! 
mon share has a market value < 
If you are compelled to buy a 
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bicycle to meet the needs of your busi- 
ness and must sell equity or common 
shares, you sell 2 shares to X for $40. 
You now have but a one-third interest 
in an enterprise you previously owned. 
When you put your $20 in, it 
worth 100 cents. X now has control of 
your enterprise and the dollars he put 
in are worth but 50 cents. 


was 


Finally, in considering the plan you 
are going to adopt you must consider 
effect of income 


federal taxes. If 


preferred dividend requirements are 
$100,000 a year and the company, like 
most companies, is in the 50 


tax bracket, the 


per cent 
company must earn 
$200,000 to meet the dividend require- 
Translating this into rates for 
the utility customer, it 


ments. 


means double 


the amount that would be included in 
the rate if there were no such tax. If 

terest requirements are $100,000 a 
year, then, as interest is a deductible 


ter in determining income subject to 


tax, the company has to earn but $100, 
in the 


000 to pay its interest and being 


) per cent tax bracket, it saves $50,- 
000 in taxes. Thus it costs but one- 
th as much to meet debt require- 

as it does stock requirements. 


Pl se do not 


ta eff 


The 


does not in 


misunderstand 
that 


me. 
ect and alone 
situation justify debt financing. 
hen and to what 


justified? 


extent is debt 


If plant values are 


cing 
sound; if plant is in good condition and 


eing properly maintained; if the 


eciation reserve 


is related to plant 


adequate; if the operating ratios 


constant improvement; if the 


end policy has been conservative; 


earnings before taxes are at 


4 two times the interest require- 


and if the 


is eithe) 


community being 


soundly stable or is 


ng and the future prospects are 


t will remain stable (as for ex 
an agricultural 


t will 


community), o1 
continue to then I 


financing 


rrow, 
ee no objection to debt 
ount equal to 60 pet 

¢ ent of 


cent or 65 
plant value, evidenced by 
lortgage, open-end 25-year bonds, 
provisions in the indenture re 


oe 


Proper maintenance of plant. 


Maintenance of an adequate de- 
tion reserve. 

Sinking fund payments of 1 per 
er annum of the original princi- 


pal «mount of bonds issued, with the 
rg nm the part of the company to 
cert 


net additions in amounts equal 


to per cent or 1667s per cent of 
ne king fund cash payment other- 
beg be made, such net additions to 
th d for no other purposes under 
“Ae ienture. 

( A reasonable restriction on divi- 
dend- on common shares usually freez- 
re e surplus as of a date certain 
Min 


a year’s dividend. 
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Attending the recent cut-over to dial of the Slickville exchange of the Delmont Rural Telephone Co., 
Export, Pa., are Slickville citizens and company employes. 
Export, took over the Delmont company last January and has since improved plant conditions, built 


the steel building shown and converted 200 stations to dial. 


The Murrysville Telephone Co., also of 


H. G. PAYNE (left, standing), presi- 


dent and general manager of the Murrysville company, reports that operations have expanded in 
the past year from 1,700 stations to approximately 3,000 now for the two companies. 


And, SO 
able for 


long as the earnings avail- 


interest charges on outstand- 


ing and proposed new issues of bonds 
are two times such charges, permitting 
additional bonds to be issued in amount 
equal to 60 per cent or 65 per cent of 
net additions, as you and I understand 
that term. The 


result 


savings in taxes which 
from such financing are purely 
incidental. 

I am not unaware of the fact that 
blame for the 
utilities in the 1930’s on 
debt in 


difficulties then 


people lay the 
failures of 


many 


their high proportion of their 


financial structure. The 


experienced, as I see it, were due to the 


“write-ups” of plant values and 


using 


them as a base for debt financing; in 


failing to set aside an adequate re- 


serve for depreciation related to plant 


rather than earnings, in 


othe) 


pyramiding 


and resorting to unsound fiscal 


policies. 


Of course, the extent of debt finance 


ing must be limited to what the earn 


ings and before 
latte: 


twice the in 


prospective earnings 


taxes will support, and the 


less than 


should not be 


terest charges. Frequently, unde) 
writers require two and one-half times 


interest charges before taxes. 


debt 
cent of 


that 
exceed 65 pel 


I do not believe 


should 


financing 
sound 
plant value. 


Having made an analysis of the com- 
pany to ascertain what financial struc 
ture it will support, the managers must 
choose within 
what 


the limitation suggested 
portion they desire to have evi- 
denced by debt, what portion, if any, 
by preferred shares and what portion 
by common Their 
going to be governed largely by market 
conditions at the time—or as is fre- 
quently stated, by the cost of money. 
The equity or 


shares. choice is 


common shares should 


be as near as possible to 20 per cent. 


shares are to be issued 


If preferred 


the per cent to be evidenced thereby 


should be controlled by the earnings 
available for preferred dividends, and 
such earnings should equal two times 
the dividend requirement. 


What I 
tell my 


have said to you is what I 
clients who are seeking a re- 
adjustment of their financial structure 
or are seeking funds for plant expan 
sion. I am not an 


omist or a 


expert or an econ- 


security analyst. I hope 


what I have said will be of some help. 


VV 


Writer's Prayer 
Mentions Telephone 


Chicago Daily News Columnist H. I. 
Phillips reported on Oct. 7 that “This 
is Prayer Week in the United States 
so proclaimed — by 


President Eisen 


hower.” 


Mr. Phillips reminded his readers 
that the world today takes a heap of 
praying, and he urged: 

“May we know that prayer without 


thought, meditation and fervor is like 
a telephone call over a dead wire, and 
that 
man 


he who prays selfishly is like a 


talking to himself.” 


VV 


* "Politics is too dirty a game for an 
honest man to have anything to do 
with. 


“This remark . . . expresses one of 
the most dangerous viewpoints in the 
United States. If politics, the art of 
left to the 


our government will be eaten away by 


government, is dishonest, 


rottenness, and be replaced by some 


regime which does not represent the 
people, such as communism.”’—Mans- 


field, O.. News-Journal. 
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Superior Transmission 
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Rigid Tests Guard Monophone’s High Performance Standards 


Why, it sounds so real you can almost feel 


i¢ breath of the person speaking to you!” 

leart-warming remarks like this are to be 

xpected when you start using Type 40 Mono- 

hones. Type 40's deserve such praise be- 

iuse their superior standards are maintained 
constant tests. 


the picture above, for example, a tech- 
cian is testing Monophone receiver capsules 
r fidelity of response. He impresses a stand- 
d fluctuating sound on the receiver, then 
akes sure that its response produces a desig- 


ted wave pattern on an oscilloscope. This 


particular pattern indicates that the receiver 
will reproduce speech with the high fidelity 
that is required of a Monophone. It’s the 
pattern for pe rfection in transmission! 
Many other tests are also made on Type 40 
Monophones, from raw materials to finished 
product. And Type 40's deszgn enters the 
picture, too—for here is an instrument de- 
signed with fine transmission foremost in 
mind. That's why so many telephone men 
like it. 

Order a supply of Type 40's today. You'll 


like them—and so will your subscribers! 
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by Ray Blain, Technical Editor 





HE WRITER recently attended a 

two-day symposium on transistors 

which was held at Yale University, 
New Haven, Conn. 

While engineers are usually most re- 
luctant to predict the future of 
device, it reasonably safe to 
assume that within three or four years 

and certainly much less than 10—it 


this 
appears 


may be expected that the performance 
of this item will be even more uniform 
than the 
are capable of at the present time. It 


performance vacuum tubes 
is also predicted by some individuals 
that by that time, too, the life of the 
transistor will be practically unlimited. 

The lack of uniformity has unques- 
tionably limited the use of transistors 
in the early stages of their develop- 
ment. For example, a circuit would 
be designed which would operate satis- 
factorily. Then the 
fail the replacement 
entirely different characteristics from 


transistor would 


and would have 
the first one used. The efficiency of the 
circuit, therefore, 
impaired. 


would be seriously 
Moreover, many transistors 
would fail suddenly after an extremely 
short life. It is claimed that 
this sudden death is now being changed 
to a lingering death. 


service 


It is not to be denied that the de- 


velopment of the transistor is pro- 
gressing at a more rapid rate than did 
the vacuum tube when it was in its 


early experimental stage. This may be 


understood when we consider that so 


many laboratories and individual engi- 
neers are working on its development. 
One could not help but note, too, the 
large number of young engineers who 
attended the symposium. Perhaps over 
90 per cent of those in attendance were 
under 35 This is 


years of age. 


tainly a young man’s game. 


cer- 


The transistor appears to prove es- 
pecially desirable for use in equipment 
where weight and space are important 
factors. Low 


power consumption is 


also an important consideration. In 
the not-too-far-distant future we may 
have a transistor amplifier on our tele- 
phone which will the 
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sets increase 








The 
used on an 


gain if one merely turns a knob. 


same device could also be 
operator’s headset. There is little doubt 
that 
transistors in our telephone systems of 


the future. 


numerous uses will be found for 


o 8 @ 

In Seattle left a call 
with the hotel operator for 4:: 
that we might catch a 
at 5 The 
the designated time and then 
again 10 


recently we 
30 a.m. in 
order bus to 
the 
called at 
-alled 
make 
This 


a smile, but it did prove most effective. 


airport a.m. operator 
minutes later just to 
time. 


with 


certain that we got up on 


may not have been service 


At the the Bell 
tem’s mobile telephone service is being 


present time, Sys- 


provided on 19 “name” trains on five 


different railroads. Six of these instal 
lations are now attended stations; i.e., 
calls are set up by a special attendant 
who is employed by the railroad. Nine 
have recently been converted from at- 
tended to unattended _ installations, 
using coin collector type telephone sets. 
Four similar 


new installations of a 


type of equipment have been made. 


. 
© aac | 
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vi 
Rie 
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This unattended type of service 


been well accepted by the public a 


is most popular with the railroads. 


The other day we saw some pictu 


of some southern treated po 
that 


line 


pine 


have been in service on a pow: 
for 32 


in good condition. An 


out in Kansas 


are still 


years 
ins} 
tion made this year indicates that 

about 10 the 121 
the replaced fo 
causes, including lightning, decay, 


per cent of poles 


line have been 


line and grade changes. 


Perhaps the telephone is used n 


in a modern airport than in any 
tablishment in this country. Freque 
behi 


handsets 


we have 


ticket 


noted a busy clerk 


counter two 


How 


sense of any conversation we wil] n 


using 


one time. they do it and n 


understand. It seems that nobody « 
has any information at an airport 
always has to telephone 


some 


else for it. 


Even all the public telephones 
busy much of the time at most pres 
day airports. If you don’t think 


just try to find one that is idle wv 


you have only a few minutes bef 


plane time to make a _ telephone 


While in New Haven, Conn., rece 
we enjoyed a visit with our long 
friend, W. G. Thomas, of the Sout! 
New England Telephone Co. Bill 
a major in the Signal Corps during 
late the 
swers to many complex communica 


war and gave us correct 


problems. 


said that middle ag 
life when 


age and 


It has been 
that time of 
admit their 
theirs. 


women W 


men won't 


TELEPHO! 

















Cost of Motor 
Vehicles 


Concluded from page 18) 





agreement is to be provided by the 
at Lessee’s expense, immediate 
notice thereof shall be given to Lessor 
by the Lessee and the insurance com- 
pany so cancelling such insurance, and 
the use by Lessee of all vehicles shall 
cease until all such insurance has been 
newed or replaced. 


lLessee 


insurance—Fire, Theft and Collision 

(14) Lessor shall keep all vehicles 
leased hereunder insured against fire, 
theft and collision, and shall save the 
Lessee harmless from all] liability to 
third persons by reason of damages re- 
sulting from any such fire, theft or 
collision. Lessee is responsible for first 
$50 damage to automobiles. 


Termination or Extension 

(15) It hereby mutually agreed 
that either party hereto may terminate 
this Lease at the end of one year as to 
ch vehicle leased hereunder, by giv- 
ing to the other party written notice 
thereof at least 60 days prior thereto, 
but in default of such notice, this Lease 
shall continue as to each vehicle for a 
further period of one year and so on 
from year to year unless or until ter- 
minated by either party hereby giving 
the other 60 days’ written notice of 
mination prior to the expiration of 
e then current term for each vehicle. 
Upon any termination of this 
Lessee shal] surrender each of said ve- 
hicles to at the address where 
vehicles were originally delivered 
to the Lessee or at whatever other lo- 
on may then mutually agreed 
In the case of trucks equipped 
special bodies and related equip- 
or especially built truck chassis 
as similar 
pment, to pur- 
se from special 


bo Y espe- 


IS 


€a 


te 
+] 
Lease, 
‘Ss Lessor 
t} 

‘ 


Cal be 


pon, 
' 


uS¢ | oO! 
the 
the 


Lessee agrees 
such 
related equipment and 
built truck chassis at Lessor’s 
less depreciation. Such deprecia- 
is to be based on an estimated five- 
year life. 


Lessor 
S, 


Clay 


Title in Lessor 
6) It is expressly understood and 
ed that this contract of leas- 
ig only, and that Lessee has acquired 
ght, title or interest in or to the 


is a 


property deseribed in this agreement, 
except the right to use the same under 
the terms hereof. 
Default 

(!7) Should the Lessee default un- 
der any of the terms and conditions of 
this Lease, then the Lessor may at the 
option of Lessor immediately terminate 
this lease as to all vehicles, and all 
Vehi-les delivered hereunder shall be 
red ivered immediately to Lessor at 
Less.-e’s expense at a location to be 
(esi, nated by Lessor. 

_ (1s) This Lease represents the en- 
‘re agreement between the parties 
here and there are no oral agree- 
mer or understandings effecting the 
sam 

Tl 


Ss agreement may be executed in 
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Send down a Stillson wrench, pliers, No. 


duplicate, in which event each thereof 


shall be deemed to be an original. 


IN WITNESS WHEREOF the _ parties 
hereto have caused these presents to 
be properly executed and sealed the 


day and year first above written. 


Witnesses at signing: 


Secretary 
CORPORATION, LESSOR 


By: 


President 


CHENANGO & UNADILLA 


TELEPHONE Corp., LESSEE 


By: 


President 


4 drill bit and a peanut butter sandwich!"’ 


Professional Women's Clubs 
Fonor N. Y. Telephone Co. 


The New York Telephone Co. has 
ben voted an award by the New York 
State Business & Professional Women’s 
Clubs for its job-promotion policy for 
women employes. 


The award was presented to J. Dal- 
James of Albany, assistant vice 
president of the company, at the con- 
clusion of the BPW’s fall board meet- 
ing. 

Miss Mary Rudd of Ilion, director 
of BPW’s district five, made the pres- 
entation. 


ton 


Vv 


“The fact is, that to do anything in 


this world worth doing, we must not 


stand back shivering and thinking of 
the cold and danger, but jump in and 
scramble through well 


ar 
as we can. 


—Sydney Smith. 


as 
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Survey Shows Telephone Excise 
Tax Most Disliked 

The American Institute of Public 
Opinion, Princeton, N. J., recently re- 
leased the results of a nationwide sur- 
vey which indicated that the special 
excise taxes on telephone calls and on 
railroad tickets are the two types of 
excise tax which the general public 
dislikes the most. 

The levy on cosmetics and _ toilet 
preparations ranks next in order of 
dislike, followed by the tax on tele- 
grams, movie tickets, and women’s 
purses and handbags. 

Approximately four out of every 10 
adults (39 per cent) named the tele- 
phone tax as the most irritating one, 
which was more than twice the 17 per 
cent naming’ the railroad ticket tax. 

To determine which excise taxes paid 
directly by the consumer are the most 
irritating or annoying, the institute 
prepared a list of certain items carry- 
ing these excise levies and sounded 
national opinion among adults on the 
following question: 


“During World War II the govern 
ment put a special tax ranging from 15 
per cent to 25 per cent on such things 
as jewelry, furs, movie tickets, rail- 
road tickets, etc. Which ONE of the 
taxes do you personally dislike the 
most?” 


The list, ranked in order of fre- 
quency of mention, is given below: 


Telephone calls 

Railroad tickets 
Cosmetics, toilet preparations 
Telegrams 

Movie tickets 

Women’s purses, handbag's 
Sports tickets 

Jewelry 

Men’s wallets 

Luggage 

Night Club tickets 

Furs 


TOI COON 


ee ee ee ee ee 
oR ione oes Ror 


| 


Both women and men ranked tele- 
phone calls as No. 1 on the list of 
“most disliked” excise taxes. 


VV 


V. Campbell, Area Manager for 
Lincoln T&T, Retires 

The retirement of Vern Campbell as 
area manager of The Lincoln (Neb.) 
Telephone & Telegraph Co., at David 
City, and the appointment of Harvey 
W. Armagost to succeed him have been 
announced by Max Walker, district 
manager. 

Mr. Campbell managed the com- 
pany’s David City exchange since 1924. 
He enjoys one of the longest service 
records of any of the company’s em- 
ployes. He was: first engaged in the 
telephone business in August, 1909, 
when he was employed by the York 
County Telephone Co. at York. 
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In 1912 the York company was pur- 
chased by The Lincoln Telephone & 
Telegraph Co. and Mr. Campbell be- 
came exchange manager at Gresham. 
In 1913 he moved to David City as an 
installer and repairman and_ three 
years later was made a lineman for 
the district foreman at Lincoln. 

This job was interrupted by World 
War I when Mr. Campbell enlisted in 
a Field Signal Battalion and served 
overseas until June, 1919, when he re- 
sumed his work as a subforeman with 
the telephone company at Lincoln. 

In 1920 he returned to David City 
as an installer and repairman and 
became commercial manager of the ex- 
change in 1924. In 1934 he was pro- 
moted to area manager with super- 
vision of all exchanges in Butler 
County. 

Mr. Armagost joined the Lincoln 
company as a groundman in 1929 and 
became a lineman in 1934. In 1941 
he became an installer and repairman 
at David City and in 1952 was ad- 
vanced to the position of wire chief. 


VV 


Three More TV Stations Linked 
To Bell's Nationwide Network 

The Pacific Telephone & Telegraph 
Co. and the Long Lines Department of 
the American Telephone & Telegraph 
Co. announced on Oct. 5 that stations 
KJEO, Fresno, Cal., and KFAY-TV, 
Bakersfield, Cal., were recently con- 
nected to the Bell Telephone System’s 
nationwide network of TV facilities. 

Network programs for both stations 
are fed from San Francisco over the 
San Francisco-Los Angeles microwave 
route; the Fresno ones are picked up 
at a radio-relay tower in Joaquin 
tidge, Cal., and beamed from there to 
the KJEO studio-transmitter; Bakers- 
field programs are tapped off at the 
Temblor Ridge microwave tower and 
carried to KFAY-TV’s studio and 
transmitter over a_ recently installed 
local channel. 

Long Lines also announced that the 
first Green Bay, Wis., TV_ station, 
WBAY-TV, was connected to the net- 
work on Oct. 1. Completion of a 110- 
mile microwave link between Milwau- 
kee and Green Bay made possible the 
WBAY network broadcasts. 

With the addition of these three sta- 
tions, network television service is now 
available to 204 stations in 130 cities 
in the United States. 


Vv 


The highest telephone lines in the 
world are said to be those that cross the 
Andes Mountains from Lima to Oroya 
in Peru at 15.869 feet. 


Construction| 


With the Doublek 


and America’sie 


cook hi-cap 
power cross 


protector 
a heavy-duty arreoter 


Unit with allo 
cover removed 
show  porcelaii 
base and posi 
tion of carbo 
electrodes 


In the event of contact between power an¢ 
communication circuits, the Cook HI-CAR 
carries the fault current long enough (4 
allow the power breakers to operate and 
de-energize the power circuit. 


Certified tests show that the current cary 
ing capacity of the HI-CAP is in excess 0 
750 DC Amps. for three seconds; 550 DG 
Amps. for four seconds, and 400 DC Amps 
for five seconds. These protectors can 0é 
spaced along exposed lines to provide de 
sirable lightning protection. 


The Cook HI-CAP Power Cross Protecto 
has three carbon electrodes with fusibl¢ 
elements which melt and further reduce the 
impedence of the fault current path whem 
the fault current continues over a long 
period. They are easy to mount on poles of 
crossarms. 


Mfd. by Cook Electric Co. 



















Supplies . 


lekuarantee of Stromberg-Carlson 
'sleading Manufacturers... 


everstick anchors 


. are designed to meet the most rigid 
anchoring and guying specifications. 


for S-phase operation... be safer 
and surer with #\gtro| automatic 
om > battery charger 


: 4 
5 St. Except for the starting and battery disconnect 
contactors, the FLOTROL does not contain any 
moving parts—an assurance of higher effi- 


The patented EVER- 
STICK Nut Housing locks 
anchor firmly on rod, 
making installation 
simple under all condi- 
tions and permitting easy 
recovery of the rod. Note 


ciency, complete dependability and longer well-designed, heavily 


service life. All components are in one cabinet constructed sections of 













Ler and no special foundations are needed, reduc- metal in base plate. 
; ing installation to a minimum. DC voltage 
, ; 4 EVERSTICK E din 
7, delivered is regulated within + 1%. Com- Plat head me 
£ ates are ribbe re) 
plete overload protection is as automatic as 
h tself double their original 
charging itself. 
ee, ee ee strength; their cutting 
S : , 2 sk 
hy WRITE for Bulletin 161—completely describ- edge plans wae 
oa - ; , socket reduces ear 
ia | Model 2500-B ing the FLOTROL system for 3-phase operation. ane ee 
y, 50 Amps., 50 Volts resistance to a minimum 


and assures easy expan- 


ith allo 
>moved 
porcelail 
ind posi 
f carbo! 
des 


$10n. 


Three-Way EVERSTICK 
with expanding plates— 
contacts solid earth at 


the battery that lasts practically forever 
sould plante 


every point around base 
plate, giving full benefit 
of earth's holding power. 


Spreader Arms extra 
heavy ribbed with ball 


xCess 0 
550 DG 
> Amps 


For long life and uniform dependable service, no 
other telephone battery equals the Gould Plante. It 
has rolled up amazing performance records, remain- 
ing in active full-float service for 20 years, 30 years 
and longer! 


In the Planté, all of each positive plate is pure lead, 
containing no antimonial impurities. Thus, Gould 
has eliminated the primary cause of self-discharge, 
capacity losses and shortened battery life. Plante 
batteries float at constant voltage and maintain rated 


and socket joint at top 
and clinched socket on 
expanding plates allow 
heavy bearings to move 
freely with minimum fric- 
tion, insuring easy ex- 
pansion which eliminates 
buckling or breaking of 
arms. 












capacity all their life. Because they almost never 
need service, maintenance is negligible. If you would 
cut battery costs to a minimum, choose Planté. 
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Made by GOULD-NATIONAL BATTERIES, INC. 
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FCC Approves Higher Interstate 
Toll Rates; First in 34 Years 

The Federal 
mission on Sept. 30, authorized an in- 


Communications Com- 
crease in interstate long distance tele- 
phone rates, effective on that date. 
The increase had been proposed by 
the Bell System on Aug. 28 (TELEPH- 
ONY, Sept. 5, p. 27). 
The 


commission took no action to 
prevent the rates from becoming ef- 
fective. These revised rates for over- 


time, night and Sunday calls will raise 
by 8 per cent the Bell System’s pres- 
ent 830 
from 


million-dollar annual 
interstate 


revenues 
long distance service. 

The revised tariffs call for increases 
of five cents for each minute overtime 


on interstate station-to-station or per- 


son-to-person calls on most distances 


above 25 miles. They also provide foi 
raises of five and 10 cents in the basic 
three-minute period for night and Sun- 
day calls involving most distances be- 
tween 41 and 2,300 miles. 

Bell spokesman said the increase was 
the first of its kind in 34 years. 

No 


basic 


the 
for daytime calls. None 
of the new rates apply to calls made 


changes were proposed in 


period 


between two points in the same state. 

The Bell associated companies figure 
the revised tables would 
monthly 


increase their 
revenue from subscribers by 
5.5 million dollars present 
volume of calls. That amounts to 66 mil- 
lion dollars a year, or 8 per cent of the 


based on 


current 830 million-dollar annual level 
of interstate toll revenues. 

Net earnings increase after taxes 
and compensation payments to Inde- 
pendent telephone companies would 


30 
was estimated. 
that, at 
earnings of the 


come to million dollars a year, it 
The commission stated 
rates, the interstate 
Bell System “are de- 
ficient and that a requirement for ad- 
ditional exists.” It said it 
had considered some protests by tele- 
phone users, but had determined that 
the projected increases are justified. 
The FCC noted that the 
Bell System the year ended 
June 30 realized a return from opera- 
tions of around 5 per cent of its invest- 
ments devoted to interstate 
Recent substantial wage increases will 
adversely affect the the FCC 


39 


existing 


revenues 


decision 
during 


services. 


return, 





The 
produce a return from interstate serv- 


ices between 6 and 642 
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Texas Independent Secures 
Interim, Dial Rate Raises 
The City of Lawn, Tex., recently ap- 


said. new rates, it added, will 


per cent. 


proved for the Lawn Telephone Co, the 

following schedules of increased rates. 
The first is an interim schedule, ap 

plicable prior to dial conversion: 


Business, handset ..............9oa.00 
| 4.75 
One-party residence, handset 1.00 
One-party residence, wallset 3.90 
Two-party residence, handset ».00 
Two-party residence, wallset .... 2.75 
Mural, HOMGNEE <6. ccs eee e es 3.00 
Ree. WENIBEE. oo. s see wes eee 2.75 

The second schedule, effective upon 


cut-over to dial service, is as follows: 


ee ECT $6.50 


One-party 


One-party residence ............ 1.50 
Two-party residence ......< 6.056. 1.00 
Four-party residence ........... 3.25 
ee etree Nee care ore are ».00 


Kansas Company Applies for 
Paystation Rate Increase 

The Clifton Forge-Waynesboro Tele- 
the 
Corporation Commission for authority 


phone Co. has petitioned Kansas 


to increase rates on paystation calls 


from five to 10 cents, it was announced 
Oct. 
local 


on 5 by Guy L. Sloope, assistant 
manager. 
It is proposed that the increase be- 


Nov. l 


the company is able to make the neces- 


come effective as soon after 


as 


sary mechanical adjustments. 


N. D. Co-op Gets Purchase O.K. 

The North Dakota 
Commission recently 
Dakota Central Rural 
operative Association, 


Service 
authorized the 
Telephone Co- 


Publie 


Carrington, to 
buy the Farmers Mutual Telephone Co., 
Barlow; Bowdon Telephone Co.; Retz- 


laff Telephone Co., Cathay; Medina 
Telephone Co.; Bohl Telephone Ex- 
change, Woodworth; the Hamar and 


Warwick exchanges of Sheyenne Tele- 
phone Co., MeVille, and exchanges at 
Eldridge and Grace City (TELEPHONY, 


Sept. 26, p. 93). 








Authorized Increases for 
Nevada Exchanges 
The 


sion 


Nevada Public Service Commis 
recently approved rate increases 
for the California-Pacific Utilities Co., 
San Francisco, Cal., for its exchanges 
in Nevada. 

California-Pacifie told the commissio 
it plans to spend $800,000 on improve 
ments in its Nevada exchanges by 1957. 
The company hopes to convert Wells to 
dial service by 1954, and Elko, by 1955 

The 
first 
was locally owned until August, 1952, 


rate increases granted are th 
» 


in the last 30 years. The compan) 


when it was taken over by California 
Pacific Utilities Co. 

In the City of Elko, the new schedule 
increases one-party business rates fron 
$5.00 to $8.00; 
$4.50 to 


two-party business, 


from $6.00; one-party resi 


dence, from $3.25 to $4.50; two-party 


residence, $2.75 to $3.75; four-party 
ge? 


residence, 2.0 to $3.25. 
A multi-party line for suburban ser’ 


ice remains at $3.00, but an additiona 


charge is added for mileage. 


Rates in Carlin, Wells and Ws 
dover, increased as follows: 

One-party business, from $4.75 t 
$6.50; two-party business, from $4.2. 


to $5.50; 
$4.00: 


aie 
So.00: 


one-party residence, $5.00 1 


two-party residence, 3: 
four-party residence, $2.50 


$3.00. 
VV 


PT&T Gets 6% Rate of 
Return in Oregon 


f 


It was reported on Oct. 7 that Pac 
Telephone & Telegraph Co. was grant 
a rate increase in Oregon of about 
the Pub 


Commissioner instead of t! 


million dollars by Oregon 
Utilities 


$3,960,000 the company requested (T 


LEPHONY, Jan. 3, p. 31). The compa) 
had 


turn to “attract investment capital 


asked a 7% per cent rate of 
as to continue its necessary plant « 
pansion.” 

Public Utilities Commissioner Cha! 
H. Heltzel granted a 6 per cent rate. 


Vv 
N. D. Company Wins Raise 


It was reported on Oct. 1 that 1 
North Dakota Public Service Comm 
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Automatically compute 


your wu MME with 


CALCULAGRAPH 


eo. 
% 


OPERATES 


CALCULAGRAPH PRINTED RECORDS 
ARE ACCURATE TO THE SECOND AND 
IMPROVE SWITCHBOARD SERVICE 


CALCULAGRAPH pays its way the moment 
it is installed. Completely accurate, down to 
the last second, these precision instruments 
make it possible to collect all the revenue due 


on every toll call. Dial features extreme visibility 





from all angles and lever action is smooth and silent. 
Several models—engineered especially for the telephone 
industry—are fully described in the complete 
CALCULAGRAPH Catalog which is available without 
obligation. Write for your copy today. 


CALCULAGRAPH company:inc 


HARRISON, NEW JERSEY © THE STANDARD OF ACCURACY SINCE 1892 
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PEATROPHONE 


THE MECHANICAL SECRETARY 






answers 
your 
tele phone 


“Here’s How PEATROPHONE 


Serves My Business!” 


| am advertising 
and public rela- 
tions manager 
for a large util- 
ity company. One 
of our greatest 
Public relations 
boosters is our 
Peat rophone 
weather reporter. 
The Peatrophone 


is connected to sev- 
eral trunk lines with a single number. 


When this number is dialed. at any 
time of day or night. the Peatrophone 
talk-out record repeats a pre-recorded 
weather forecast. It then signs off with 
a reminder of our company’s many 
available 
changed as frequently as necessary to 
correspond with weather and road con- 
ditions. 


services. Recordings are 


Peatrophone service is un- 
doubtedly our most economical. yet 
most successful goodwill builder. 


Attention— 





TELEPHONE 
COMPANIES! 


The story above is 
another example of the 
many businesses whose 
demand for Peatrophone assures a large 
new source of revenue for operating com- 
panies. 





For complete information about the 
Peatrophone, write to: 


TELEPHONE ANSWERING 
and RECORDING CORP. 


342 MADISON AVE., NEW YORK 17, N. Y. 
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sion has approved an application of the 
Overland Telephone Co., Westfield, to 
increase its rates, 


Vv 


Virginia City Upheld Over C&P 
In Gross Receipts Tax Case 
Judge Frank A. Kearney in Newport 
News (Va.) Cireuit Court recently 
handed down a decision upholding the 
City of Newport long- 
standing controversy with the Chesa- 
peake & Potomac 
Virginia over a 3 


News in its 


Telephone Co. of 
per cent 
telephone com- 


gross re- 
ceipts tax imposed on 
panies. 


In a written opinion Judge Kearney 


held that the ordinance, adopted on 
Apr. 30, 1951, enacting the tax was a 
genuine law imposing a tax the city 


had a legal right to impose, that the 
tax discriminatory and that 
the ordinance was not illegal, unconsti- 
tutional or enacted without due author- 
ity, nor was it a violation of the state 
or federal constitutions. 

He said, that an 
would be entered dismissing C&P’s suit 


was not 


therefore, order 
to have the ordinance declared invalid. 
The case has been pending since May 
31, 1951. C&P first filed a petition in 
equity seeking to have the city re- 
strained from imposing and collecting 
the tax. 
News filed a 
that action, maintaining the complain- 
ant had adequate remedy in law and 
that the filed in 
error. Judge Kearney sustained the de- 
murrer and C&P appealed. 


Newport demurrer to 


suit was equity in 


The Virginia Supreme Court of Ap- 
peals agreed the suit was improperly 
filed in equity, and ordered that it be 
tried in the law side of the court. Hear- 
ing on the suit in law was held before 
Judge Kearney last spring, resulting in 
the recent decision. 

The 3 per cent levy was imposed by 
Newport News City Council April 30, 
1951, one day before it was to be effec- 
tive and as a substitute for an earlier 
tax adopted by 


the council for the tax 


year beginning May 1, 1951. 

The tax was imposed after the coun- 
cil had failed to successfully negotiate 
a franchise with C&P carrying a provi 


sion for a 3 per cent gross receipts tax. 


VV 


Five Rural Companies to Form 
New REA Co-op in Colorado 
The Public Utilities Com- 
mission was to have held a hearing re- 
cently on the first application in the 
state to combine a group of rural tele- 
phone companies into a new REA co- 
operative to be known as the Eastern 
Slope Rural Telephone Association. 


Colorado 


The telephone companies which have 


agreed to join in the new system 
clude: The Kiowa Telephone Exchang 
the Genoa-Arickaree Telephone Co., t 
Arriba Telephone Exchange, the Elb« 
Mutual Telephone Association, and { 
company operating at Cherry Creek 
John H. Winchell, commission cha 
man, was to have conducted the heari 
on the application for a Colorado ¢ 
tificate of convenience and necessity 
Central offices of the new comp: 
would be in Colorado Springs, wit 
field Colo. 


Curtis of Colorado Springs is presid 


office in Limon, Jacob 


and Leon Snyder is attorney. 


Vv 


South Dakota Cooperative 
Takes Over Two Exchanges 

The Dakota Cooperative Telephon 
Co., Inc., Irene, S. D., reported 
recently to have taken over the Hu 
Telephone Co. and the Irene exchang* 


was 


of the Dakota State Telephone | 
Waverly, Minn., as well as a sma 
amount of property acquired from the 


Northwestern Bell Telephone Co. 
Voli S 


company, 


B. Maynard Christensen of 
chairman of the new 
Kenneth A. Knudsen 
manager. The 
an REA loan allocation. 

It will exchanges at 
Irene, Flyger, Mayfield, 
konda, Hurley and Volin. 


has been chose1 


company has_ secured 


Monroe, 


Davis, Wa 


have 


Vv 


General of Ohio Sells 
$2,225,000 of 4% Bonds 

It was reported on Oct. 7 that Ger 
eral Telephone Co. of Ohio sold $2,250, 


000 of 4 per cent bonds due 1985 to 
New York Life Insurance Co., Aetna 
Life Insurance Co. and Connecticut 
General Life Insurance Co. (TELEPH 
ONY, Aug. 29, p. 38). 

The new money, plus proceeds fron 
sale of additional common stock to th 
parent company, General Telephone 
Corp., will be used for constructio! 
financing. 

Placement of the bonds was arranged 
by Paine, Webber, Jackson & Curtis, 
Stone & Webster Securities Corp. and 


Mitchum, Tully & Co. 


Vv 


economizers, 
find it 
to start a federal project or 
bureau, but hard to get rid of it. For 
the NRA—found 
1935—still 
federal budget. 


>> “The 


‘Big Government.’ 


trying to trim 
hard going 
It’s easy 
titu- 


instance, unco! 


tional in appears in the 
The time has come te 
get rid of unneeded bureaus ani be 


chary of starting any new ones. — 


Saugerities (N. Y.) Catskill Mountain 


Star. 
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Protect and reinforce telephone line wire at supports ¢ Minimize wear, chafing 
e Absorb vibration ¢ Reduce possibility of slippage ¢ Practically eliminate 


maintenance e EASY TO INSTALL—only tool required is a pair of pliers for 


“pigtailing” tie ends ¢ Available in Galvanized Steel or Copperweld. 





PREFORMED “GUY-GRIPS” assure 

the fastest, most economical and 

most efficient means of dead-ending 

guys @ Eliminate the need for clamps 

e Save about half the steel strand usually 
required e CAN BE INSTALLED BY 
HAND e Will not slip ¢ No retightening 


is ever necessary @ Are stronger than strand itself. 


For complete details, write or telephone 
Cleveland, EXpress 1-3571 


5349 ST. CLAIR AVE e CLEVELAND 3, OHIO 





OC! OBER 17, 1953 33 





LET THEM HEAR 





With Suttle 
Loud Ringing Bells 


There are hundreds of places 
the Suttle loud ringers will do 
the job, where the noise level is 
too high for the ordinary ringer. 
Or where people work at dis- 
tant points, such as— 


Garages 
Elevators 
Warehouses 
Feed Mills 
Factories 
Print Shops 
Lumber Yards 
Greenhouses 
Stockyards 
Dairies 


Saw Mills 


The low price of this all-metal 
bell enables you to install it at 
low rentals that make it popular. 
The heavy-duty ringer with the 
big six-inch steel gongs provides 
a vibrant ring that subscribers 
can really hear. 


Furnished with 1000, 1600, 
and 2500-ohm ringers, with or 
without condensers. 









Serving 
Independent Telephone Men 
Since 1910 


See Your 
SUTTLE 
Catalog 






LAW RENCEVILLE ILLINOIS 
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California Independent Granted 
First Increase Since 1920 

The California Public Utilities Com- 
mission has granted the Roseville Tele- 
phone Co. rate increases ranging from 
$1.40 a month on one-party residence 


rates to $3.40 on one-party business 
rates. 
The old rates and the new rates 


which will become effective Nov. 1 are: 


Old New 
One-party residence ..$2.60 $4.00 
Two-party residence .... 2.35 3.50 
Four-party residence 2.10 3.00 
One-party business ..... 3.10 6.50 
Two-party business ..... 2.60 5.25 
Four-party business 2.35 4.75 


In granting the rates raises, the com- 
mission noted the company’s charges 
have not been increased since 1920 and 
said it 6.25 
per 


feels a rate of return of 


cent is reasonable. 

The commission also noted the plans 
for conversion to dial by Nov. 1 and 
the additional 
the Citrus Heights area. 

The 3,500 


extension of lines into 


has subscribers. 


Vv 


Tennessee Commission Upholds 
Franchise Revocation 

It was recently reported that a peti- 
tion in which the city of Niota, Tenn., 
sought to contract with the 
Tennessee Telephone Corp., Cookeville 
(owner of the Niota Telephone Co.), 
has been upheld by the Tennessee Rail 
road & Public 

The 


ways 


company 


revoke a 


Utilities Commission. 

said that it is al- 
permit the discon- 
tinuance of public utility services or to 
revoke any franchise or certificate of 
convenience, but that it felt the city of 
Niota was justified in seeking to void 


commission 


reluctant to 


its contract with the company provid- 
ing the 


community with what was 
termed an “inadequate” telephone sys- 
tem. 


the Niota board of 
sioners passed an ordinance revoking 
the franchise of the Tele- 
phone Corp. 


Earlier commis- 


Tennessee 


The Niota board of commissioners 
said in its petition to the commis- 
sion that an ordinance granting the 


franchise to the Tennessee Telephone 
Corp. was passed with the understand- 


ing that within one year the system 
serving Niota and vicinity would be 
entirely rebuilt, that dial telephones 


installed and that two addi- 
tional toll lines would be installed con- 
necting the Niota exchange with South- 
ern Bell Telephone & Telegraph Co. 


would be 


The Niota commissioners also said 
that a substantial rate increase was 


granted to the corporation in order to 
pave the way for improvements but 
that improvements had not been made 





and the system remains “generally in- 
adequate and unsatisfactory.” 

Notice of the commission’s action 
was given John J. Moran, presiden: of 


the Tennessee Telephone Corp. in 
Cookeville; Jared Maddux, attorney of 
Cookeville; Mayor C. E. Tennyson, 
Fred B. Shoemaker and Noel Knox of 
Niota. 

VV 
SW Bell Gets 22 Million-Doliar 


Rate Raise in Arkansas 

Southwestern Bell Telephone ( 
Oct. 5 
lar yearly rate increase in 


2144-millio 
Arka S, 


The increase had already been it 


was granted a 


about a year. 
In handing down the order, the A) 
Public 
nied, however, the company’s “suppl 
mental” for additiona 
million The 


kansas Service Commissio ( 


request an 


dollars a year. com] 


had entered both requests in Sept 
ber a year ago (TELEPHONY, Sept 
1952, p. 22, Sept. 27, 1952, p. 60) 


The commission’s order, which 
Robinson said 


the 


designed to allow 


man Lewis was 


three members 
the 


rate of 


mous among 


company 
cent return o17 


a 6 per 


vestment. 
Also ordered was an increase 


station rates from five to 10 cer 


The company filed for a $2,350,00 
2, 1952, and 


afterward put it into effect throu 


increase on Sept. 


legal technicality of filing a 

bond. Shortly afte the hearings st 
it asked the 
sider approving a rate of return 
the 


would 


] 
also 


commission 


than SIX 


the co! 


“traditional pel 


which have given 


an estimated 116 million dollars 1 
year. 

The order for the increase is eff 
Oct. 20. The 
file a schedule of rates by that t 


company order 


was 
conform with it. 

Under the order, there would v 
any refund to subscribers being s 
by the company’s 81 exchanges A 
The for this 
although the supplemental request 
the 
reduce the company’s original 


kansas. reason 


denied, commission’ order d 


of last year. 
Vv 


Ask to Merge Three Companies 
In Pennsylvania 

The Wiconisco Telephone & Tel 
Co., Elizabethville, recently made 
cation to the Pennsylvania Publix 
ity Commission for 
merger of three telephone compa 

The merger, if approved by th 
mission, will transfer the prope 
the Wiconisco T&T company 4! 
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IN 


TELEPHONY 


For years the accepted way to connect wires to telephone appa- 


is was with solder. Now, Bell Laboratories engineers have discov- 


d how to make connections faster and better—without solder. 


Solder, they reasoned, wouldn't be needed if wire and terminal 


ld be kept tightly pressed together. But, for economy, this had to 


lone with the wire alone—without complicating screws and springs. 


They found the answer in using a properly dimensioned terminal 


th sharp edges... whipping the wire around it under high tension. 


terminal bites into the wire, locking it securely into position. There- 
r the squeezed edges maintain a contact pressure of at least 15,000 
nds per square inch—even under vibration that cracks soldered joints. 
The new connections can be made in half the time—a big money- 
‘in the billion connections that Western Electric makes each year 
he Bell System. It’s another example of the way Bell Telephone 


ratories works continually to keep costs low. 


SELL TELEPHONE 
LABORATORIES 


MPROVING TELEPHONE SERVICE FOR AMERICA PROVIDES 
AREERS FOR CREATIVE MEN IN MECHANICAL ENGINEERING 
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A solderless connection, enlarged 15 times. 
Connections are more uniform than soldered 
ones and only half as bulky. 





Cross section of solderless connection. Note 
terminal biting into wire. In a six-turn con- 
nection there are at least 20 clean contact 
areas impervious to moisture and corrosive 
gases, offering current a low resistance path. 





Power tool whips wire on terminal in fraction 
of a second. There is no heat which could 
damage miniature components . . . no dropped 
solder or wire Clippings to cause trouble later. 
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Southern Telephone & Telegraph Co., 
Quarryville, to Pennsylvania Commu- 
nity Telephone Co., Bangor. 

Both and Southern 
are subsidiaries of Community 
phone Co., Wilmington, Del. 


Vv 


Virginia Company Allowed 
To Cease Operating 

The Pamunky Mutual Telephone Co. 
was given Sept. 17 by 
Commission 


Wiconisco 


T&T 
Tele- 


permission on 
the Virginia Corporation 
to cease operating. 

Its territory in Orange County was 
turned over earlier this year to the 


Chesapeake & Potomac Telephone Co. 
of Virginia by agreement between the 
two companies. 

In a dissolution order, the commission 
declared that the Pamunky Mutual, 
which received its original charter in 
1912, was dissolved as a public service 
corporation. 

Commission records listed approxi- 
mately 40 subscribers in the Pamunky 
Mutual system area taken over by C&P. 


Vv 


MST&T Gets Increase in Montana 
The Montana Publie Service Commis- 
Sept. 17 


sion on granted Mountain 





a 


@\ PROPANE PORTABLE HEATERS 


When a lineman’s fingers are stiff with cold, there’s 


nothing so welcome as an easy-working, quick-warm- 
It starts him working sooner, and saves 
Mutual Propane Portable Heaters 
are safe; there’s no smoke or gas fumes, no dangerous 
liquids to spill. They're easy to use, too! Just turn 


ing heater. 


you man-hours! 


Buy 
Automatic’s 


VEO 


the valve and light a match. No pumping or priming, 
no clogged burners to clean. Gas cylinder lasts up 


to 1,000 hours. Thousands report satisfaction. Only 
$23.00, f.o.b. Chicago or factory—write for Catalog 


S-5395 today. 


Highest Quality 
Biggest Line 


Fastest Service 


Recommended and sold through our distributors 


Sp ELECTRIC 
AUTOMATIC ELECTRIC 


Oistributors in U. S. and Possessions: AUTOMATIC ELECTRIC SALES CORPORATION 
Export Distributors: International Automatic Electric Corporation 
1033 West Van Buren Street, Chicago 7, U.S. A. 
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States Telephone & Telegraph Co. : :te 
increases designed to produce $595 0 
yearly in additional revenue, effec: ve 
Sept. 1. 


Vv 


NET&T Asks Commission 
To Reopen Rate Case 


A motion by the New England Tele 
phone & Telegraph Co. to reopen. its 
rate case was recently taken under ad 
visement by the Vermont Public Servic 


Commission. Arguments on the motior 


were heard (TELEPHONY, Aug. & p 
40). 
The company wants the case re 


opened in order to present additional 


evidence concerning actual operations 
during the year 1952. 
Prior to presenting arguments on its 


motion, the company assured the con 


mission that in the event rate refunds 
are ordered, the company will also re 


fund federal excise taxes to subscribers 


Vv 


iowa Association to Sponsor 
Accounting Seminar 

The Iowa Independent Telephone As 
Nov. 12 a 
15 as tentative dates for an accounting 


sociation has announced 


conference or seminar to be held at 
Iowa State College, Ames. 
The 


sored a telephone plant school for h 


lowa association recently 


conju ctiol 
(TELEPHONY, 


dependent plant men it 
with Iowa State College 
July 4, p. 40). 
Enrollment for the 
will be limited 
30. Plans include having a representa- 


accounting con 
ference to about 25 o1 
tive of the Internal Revenue Bureau, a 
from the 
tration department of the college, and 
A. G. Cra Madison, 
Wis., as lecturers. 


professor business adminis 


Kiesling, from 

Clyde McFarlin of Montezuma, lowa, 
and T. W. McMahon of The Chase Na 
tional Bank of New York City, also 
will address the conference. 

The accounting seminar is primar) 
for managers and people responsible 
for management such as company pres 
idents and other officers. Although ac 
countants and bookkeepers will be we 





come, the seminar is not inten to 
be a course in bookkeeping. Rather, 1! 
is intended to go over the broad field 
of telephone accounting and to « ISS 
the use and importance of ull 
records. 
VV 

“Nothing is so contagious en- 
thusiasm; it moves stones, it ° rms 
brutes. Enthusiasm is the gen of 
sincerity and truth accomplish no 
victories without it.”’—Lytton. 
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In April, 1952, Corning, located in 
the Missouri River Valley, was sub- 
jected to the worst flood in its his- 
tory. The rampaging waters damaged 
homes, stores, and industrial plants. 
For five days, the Corning Dial Ex- 
change of the United Telephone Co. 
made every effort to keep telephone 
circuits in operation by holding back 
the waters with a sand bag dike built 
around the exchange building. Then 
the pumps failed and the equipment 
was flooded to a depth of 4!45 feet. 


Ten days later the waters receded 
enough to start clean-up operations. 


By May 2nd, through the use of 


heaters and fans, telephone equip- 
ment was considered dry enough to 
render service. 


Damage was not serious, although 
mo-t of the telephone equipment and 
all of the batteries had been under 
Waier for ten days. In fact, a 48-volt 
Ex de Battery was returned to service 
Wi’ iout any repairs, other than clean- 
ine off the mud. Here’s proof that 


PREM eae 


Flood rises above homes. United Press Photo. 


Exide Telephone Batteries can really 
“take it.” 


Exide Batteries offer: 


POSITIVE OPERATION: Dependable 
performance for all telephone battery 
requirements— central office and pri- 
vate exchange equipment. 
ADEQUATE RESERVE POWER for 
emergencies beyond normal needs. 
LOW OPERATING COST: Extremely 
low internal resistance. 


LOW MAINTENANCE COSTS: Water 
required about once a year. No 
change of chemical solution needed 
during life of battery. 


LOW DEPRECIATION: Sturdy, long- 
life construction. 


GREATER CAPACITY in a given 
amount of space avoids overcrowd- 
ing of equipment. 

Various sizes and types of Exide 
Batteries are available in plastic 
containers. 


1888... DEPENDABLE BATTERIES FOR 65 YEARS...1953 
TI ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 


Exide Batteries of Canada, Limited, Toronto 
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“EXIDE”" Reg. T.M. U.S. Pat. Of. 
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In the Nation's 
Capital 


(Concluded from page 15) 





to get a top-flight union man to fill the 
spot. Mitchell has never joined a union. 
Ike turned to the recognized abilities 
of Secretary of Defense Wilson for 
handling personnel relations. Wilson 
said he had a man among his own as- 
sistant secretaries—meaning Mitchell. 

Unlike Durkin, Mitchell is a life-long 
Republican. Fifty-three years of age, 
his personal appearance somewhat re- 
sembles the plain Irish features of his 
celebrated and talented brother, the 
late actor Thomas Mitchell, who will 
be recalled for his fine work in ‘‘Gone 
with the Wind.” (No relation to the 
who wrote the 


late Margaret Mitchell, 
same.) 




















Pliers used are standard, out of UTICA 
stock, and the wire is .080 hardened steel 
plow wire (Rockwell ‘‘C’’ 47 Tensile 
Strength 224,000 P.S.1.). UTICA standards 
require at least 100,000 cuttings—yet this 
minimum is often exceeded in our contin- 
ving laboratory tests. 

The secret is UTICA's own process of ex- 
tra hardening the cutting edges. Ask for 
UTICA, and get the benefit of longer tool life. 


® 


* UTICA (when referring to the line 
of hond tools) and “Utica Tools” 
ore Trade Marks Reg. U. S. Pat. Off. 


Ohio Mutual Asks Rate Raise, 
Plans Dial Conversion 

The Bascom (O.) Farmers Mutual 
Telephone Co. on Oct. 5 petitioned the 
Ohio Public Utilities Commission for 
permission to increase its multi-party 
rate from $1.50 to $2.25. A commission 
examiner said that the proposed raise 
would still result in an annual operat- 
ing deficit of $1,433.97. 

The commission then suggested the 
company amend its request to provide 
for a total rate increase of $1.25, mak- 


ing the charge $2.75 per subscriber. 
This, it appeared, would permit the 


company to break even. 
A commission spokesman further said 
that the $2.75 rate would enhance the 


possibility of bank financing for the 
planned conversion from magneto to 
dial operation. After the cut-over, the 


show a 
sal- 


company expected it would 
profit due to savings on operators’ 
aries. 

The Farmers Mutual 


Bascom serves 


All across the country where this automatic 
edge tester has been demonstrated with 
UTICA pliers, 
at the rugged, 
ting edge. 


thousands have marveled 
long life of the UTICA cut- 


DROP FORGE AND TOOL 


CORPORATION 


UTICA 4, N. Y. 
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in Canada: ADLAM TOOL & SUPPLY CO., 


LTD., Montrea! 


256 subscribers in 
Fostoria and Tiffin. 


Vv 


Eastman Receives Appointment 


In REA Telephone Division 


The appointment of William H. Eas 
man as assistant chief-staff plannin 
Admii 
Di 


of the Rural Electrification 
tration’s Telephone Engineering 
sion was announced recently. 
He 
who was named 


after J. K. 


succeeded 
chief of the 


O’Shaughnessy was 





W. H. EASTMAN 


pointed acting administrator in charg 
of the telephone program (TELEPH 


Sept. 5, } 

Mr. 
1938, 
fication and telephone engineering 


41). 


Eastman REA in 


joined 


since that time. He 
of the Western Area Section of 
Telephone Engineering Division 
July 1, 1952 

VV 


New York Company Given 
Stock Sale Approval 

The Delhi 
granted authority 
Public Service 


Co. has 
the New 


Commission t 


Telephone 
by 


shares of its preferred stock. 
new ¢ 


the 


Proceeds will be used for 
ment and 
pany’s plant. 

stock will be 
and will bear 5 


improvements to 


sold fo 


per ce 


The new 
per share 
terest. 


the area betwee 


divisi 


and has been engaged in elect 


had served as head 


Minnesota Commission O.K.'s 


Sale of Six Companies 
Six sales of Independents we 
proved by the Minnesota Rail! 
Warehouse Commission on Oct. 7: 
The Barnesville Rural Telepho: 
sociation bought the Baker Tel 


TELEPH 


VI 
." 


taymond W. Ly 


t- 


S- 


I 


BI 


ip 
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PHELPS DODGE 
TELEPHONE 
DROP WIRE 


COMPLETE LINE 
FOR HEAVY DUTY SERVICE 








Copperweld conductors 
for strength. 


Habirshaw insulation 
for reliability. 


Neoprene sheath 
for high resistance to 





abrasion and weathering. 





PHELPS DODGE COPPER PRODUCTS: 


CORPORATION 
40 WALL STREET, NEW YORK 5, N. Y. 





OC OBER 17, 1953 





























It’s rather late 
to make a date 
for 
this year’s engineering 


or construction - 


better late than never, 
however — 
So—o 
get your order in 


At least let us begin 
planning 
for the coming year 
for 
you! 
and 
you! 
and 
you! 


Gustav Hirsch 
Organization, Inc. 


1347 West 5th Ave. 
Columbus (12) Ohio 
Kingswood 0611 


Always at your service 


— Nationwide — 
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Co., the Prairie View Telephone Co., 
the Atherton Telephone Co. and the 
Barnesville Alliance Telephone Co. 
Also, the Felton Telephone Exchange 
bought the Hagen Farmers Telephone 
Co.; and the Pioneer Telephone Co. of 
Meeker County bought the Union Grove 
Association, 


Cooperative Telephone 


Grove City. 
VV 
OBITUARIES 


GEORGE O. PERRY, 76, a 
figure in Independent telephone circles, 
died in Terre Haute, Ind., on Sept. 24. 

Mr. Perry was born at Barnard, Mo., 
on Jan. 1, 1877. 


lic school education, he was engaged in 


well-known 


After acquiring a pub- 


the drug business for 10 years. 
Then, 


of association with a chain of banks in 


following a number of years 
the Southwest, he became affiliated with 
Theodore Gary & Co. and was made 
president of the Community Telephone 
Group, operating in the states of Min- 
nesota, Wisconsin, Illinois, Ohio and 
Pennsylvania. 

In March, Mr. 
vice president and general manager of 


the Citizens 


1936, Perry became 


Independent Telephone 
Co., Terre Haute; later he 
dent, that capacity until 
1945. Until illness incapacitated him a 
few months ago, Mr. Perry was active 


was presi- 
serving in 


with the Citizens company. 





G. O. PERRY 


He was a member of the Indiana 
Telephone Association’s board of direc- 
1936 until 1945. 


Mr. Perry is survived by his widow; 


tors from 


two sons, George G. of Kansas City, 
Mo., and W. H. of Winston-Salem, 
N. C., and four daughters. 


WALTER P. MAYHEW, 61, died on Oct. 


1 in Barbourville, Ky. 


Mr. Mayhew was revenue accountant 


McELROY tS 


TELEPHONE CARRIER 


@ Proves-in’ under 5 Miles 
@ FM quality transmission 
@ Self-contained selective ringing 





@ No expensive common equipment 
@ 5 additional channels per wire pair 


McELROY MANUFACTURING CORP. 


LITTLETON, MASSACHUSETTS, U. S.A. 
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INCREASE 
REVENUE... 





additional trunks 
on any system 
at Low Cost 


McELROY 
Tip? 'g’ 


CARRIER 


in the Barbourville office of the N 
eastern Telephone Co., Augusta, K 
He is survived by his widow, A 
Nickeli; by three sons, Maj. 
Mayhew, Jr. of Camp Pickett, 


Capt. William Mayhew of F\ 
Ky.; Staff Sgt. Dick Mayhew, 1 
Weis Baden, Germany, and _ b: 
daughter, Mrs. Beverly P. Mira 
Fort Wayne, Ind. He is also su 
by three 


rt f 


brothers, Richard at 


Mayhew of Barbourville, and 

Mayhew of Columbus, 0O.; by ty 
ters, Mrs. George Suver and Mrs 
Gardner, both of Columbus, O., a1 


grandchildren. 


ARTHUR R. MAyTwUM, 86, busines 
civic leader for half a century, ai 
Oct. ‘7. 

A long-time 
of the 
Telephone Co., 


president and xg 
Dunkirk & Fre 
found 


manager 
which he 


also had served as mayor of thé 
lage. He became head of the tele 
company in 1898. 


Kansas Charter Issued 

A non-profit charter was issu 
Oct. 7 to Manchester (Kan.) Tele} 
Co., Inc. Clyde Taylor was list 
resident agent. 


TELEPHC 

















rTRUCKS—Four new colors for In- 
ternational trucks have been announced 
by W. K. Perkins, manager of sales, 
motor truck division, International Har- 
vester Co. The new colors are Cumber- 
land green, Gulfstream blue. Yuma 
cream, and Cascade green. 

“Many truck 


their truck color to help to advertise 


operators aim to use 


the nature of their business or to en- 
hance the visibility of their trucks,” Mr. 
Perkins said. “For that reason we offer 
a wide range of colors with 
tional R-line trucks.” 


Interna- 


According to a survey recently com- 
pleted, the bright, highly visible Har- 
vester red is an favorite 
More than 32 


per cent of the Internationals coming 


increasing 


among truck operators. 


off the company’s production lines at 
Fort Wayne, Ind., and Springfield, Ohio. 
are red. Last year a survey showed that 
a fraction over 29 per cent were red. 
\lso increasing in popularity is the 
dark Adirondack green, with 27.3 per 
cent as compared with abou: 25° per 
cent last year. Other color favorites in- 
cude Black Canyon black, Chesapeake 
gray, Apache yellow. and 
Request NP197. 


Valencia 


orange. 
e e & 


EARTH BORING MACHINE—A new 


light-weight, heavy duty earth boring 
machine for the use of telephone com- 
panies has been introduced by Wyoming 
Valley Equipment Co. 

Designated as the Model G Sterling 
Enterpriser, the new machine is capable 
of digging a hole 16 inches in diameter 
and 6 feet deep. and it may be trans- 
ported on a 1% ton truck. 


Following are the specifications of 
the new machine as listed by the com- 


pan 

| zine — Four-cylinder Ford indus- 
trial 

Transmission—Three speeds forward: 
one reverse; heavy duty. 

Iwin Dise Model CL-106. 


Ring Gear and Pinion—Heavy duty. 


highspeed Ford type, ratio 5.41:1. 
sine Timken roller bearings. 


P\.mp—Vickers vane type. 

Pomp Capacity—18 GPM at 
RPM: 30 GPM at 2,800 RPM. 

Storage Tank—15 gallons. 

\. 'ves—Vickers bank type. 

Ti insportation Data—Weight, 3,150 
pou: is; width of frame, 34 inches. Re- 


ques NP198. 


1.600 





E} &CTRIC PLANTS—Two new gaso- 


line-siven electric plants, rated at 10,- 


OCTOBER 17, 1953 


PRODUCTS 


000 and 15.000 watts ae 
added to the water-cooled line of en- 
gine-generators manufactured by D. W. 
Onan & Sons Inc. 


have been 


These new “HQ” models are powered 
by Continental four-cylinder, water- 
cooled engines and were designed for 
both primary and standby applications. 


The units. according to the company, 





following 


have the features: (1) An 
magneto with 


makes 


impulse-coupled special 


radio shielding starting easier 


and faster: (2) a sliding battery rack 
for easier servicing of batteries: (3) a 
new efficient tested cooling system of 
only 101% quarts, means less anti-freeze 
needed for outdoor winter operation; 
(4) Fuel consumption for both LOKW 


and I5KW well under one quart per 
kilowatt hour at full rated load. 


A new Onan-built generator, designed 
for the “HQ” models, features voltage 
regulation of plus or minus 2 per cent. 
It is capable of starting motors on the 
basis of 2.000 watts per horsepower and 
maintaining 80 per cent of rated volt- 
age with a load on the motor. Ali gen- 
erators are direct-connected to the en- 
gine by a_ semi-flexible drive disc. 
assuring trouble-free permanent align- 
ment. 


The new “HQ” electric 
generating plants are available in all 


standard 


series of 


voltages. frequencies and 
Both LOKW and I5KW units 
offered in housed and unhoused models. 


Request NP199. 


phases. 


BATTERIES—A new, non-renewable, 
three-cell battery of the air-depolarized, 
add-water type has been placed on the 
market by the Primary Battery Division 
of Thomas A. Edison, Inc. The new 
unit is known as the Type 3-S-J-1 Car- 


bonaire battery. 


1,000 


ampere-hours, nominal service rating is 


It has a nominal capacity of 


3.75 volts at 0.25 ampere. It may be 


satisfactorily operated at temperatures 


as low as O° F. without damage or 


service voltage failure. 

Having a straight line voltage charac- 
teristic, it is especially adapted for use 
as operator's transmitter battery in tele- 
phone offices manual 


using magneto 


equipment. Its large capacity (67 per 


cent more than other batteries of its 
type) 


eliminates battery 


frequent 





change-outs in this service. The add- 
water construction keeps it free from 
internal deterioration even during long 
periods of 


storage: and it is made 


ready for use simply by the addition 


of water, the company states. 


The three cells of the Type 3-S-J-1 





TELEPHONY PUBLISHING CORP. 
608 S. Dearborn St. 

Chicago 5, Ill. 

Please have the manufacturer send 
indicated by the following numbers: 
NP197 : NPI198 : 
NP202 


Name 
Company 


Town and State 


10/17/5: 





me without obligation the literature 


NP199 


: NP2O0O NP201 ; 








4) 








Carbonaire are connected and 


sealed in a single, moulded, hard rub- 
ber case. 


series 


Over-all dimensions are only 
12 inches long by 7144 inches wide by 
914 inches high, which provides large 
ampere-hour capacity per cubic foot of 
content, 

Other applications for the Type 3-S- 
J-1 Carbonaire include 
munication services, 


railway 
burglar and _ fire 
alarm systems, aids to navigation, and 
commercial marine marker lights of 
various types. In conjunction with the 
two-cell, 2.5 volt (Type 
2-S-J-1) it may also be used to supply 
direct or stand-by 
systems or any 


quest NP200. 


com- 


Carbonaire 


six-volt 


Re- 


current to 
multiple thereof. 


BUSINESS MACHINES LEASES — A 
comprehensive range of business ma- 


chines and office equipment is now 


available on a lease basis through a 


new plan 


Rand Ine. 


announced by Remington 


Until this purchase-or-lease program 
up, 
rangement as an 


was set extending the rental ar- 
direct 
and 


equipment line, only a few special ma- 
chine 


alternative to 


purchase to its entire machine 
could be 


These in- 


units or combinations 


obtained on a rental basis. 


4 REVENUE 


FROM OUTSIDE TELEPHONE BOOTHS 






eee ms, with 


ELECTRONIC 


Light Watchman 


lights on at dusk... 
lights off at dawn! 


~ Automatically! 








\ 


No more lost revenve hours 
when the Ripley Light Watchman 







@viomatically turns phone booth light on ot 
dusk, off in the morning Easily seen from a distance, 
@ lighted booth encourages the timid, especially women 
who hesitate to enter a dark booth at night 





Simply installed; thousands already in use throughout the country. The Electronic 
Night Watchman handles 300-watt load and is available for AC or AC-DC 














cluded punched-card machines and cer- 
tain photographic equipment widely 
used in offices, such as major photo- 


copying and microfilming cameras. 


The Remington Rand new lease plan 
applies on all its machine and equip- 
ment lines, from the simplest card file 
unit to the complex electronic ‘brain’ 
—the Universal 


CUNIVAC). 


Automatic Computer 


The plan covers such items as type- 
writers (electric or standard), printing 
calculators, adding and accounting ma- 
chines, insulated 
Sched-U- 
Graph boards (for production charting 


photocopying units, 


safes, desks, cabinets, ete., 


and other control procedures), and the 
full line of visible record-keeping and 
filing equipment. 


Users may elect to use the compre- 
hensive lease plan for one or more of 
a number of reasons, such as: 


(1) Where it is deemed advisable to 
refrain from committing large amounts 
of cash or working capital. 

(2) Where it is desirable to test in 
an extended operation a whole new pro- 
cedure, without commitment to a major 
capital investment before conducting a 
long-range pilot run. Such a situation 
might involve a complete switchover to 
batteries of accounting machines, or to 
insulated Safe-Ledger Desks and cycle 
billing equipment. 


(3) Equipment may be requir 
only for a particular contract or for 
special progam of relatively limited d: 
ration. Under a direct purchase ; 
rangement a company often finds its¢ 
in the position of taking a substanti 
loss, solely because only a certai 
portion of depreciation on the speci 
equipment can be charged against t! 
contract or program for which it 
required. The leasing arrangemen 
then, offers direct charge accounting 
control in such circumstances. 


The new lease plan agreement co; 
tains a purchase option clause unde: 
which all or a substantial portion of 
the amounts paid for rentals may ly 
applied against purchase of the busi 


ness machines or equipment at regular 


prices. The option may be exercised 
at any time during the period of thé 


rental arrangement. 


Because of these factors, plus the 


fact that leasing charges can be billed 


semi-annually, quarterly, or on an an- 


nual basis over periods of up to 36 
months (depending on the length of 


the leasing agreement), the new plan 
is comparable to a trend which has de- 
veloped in the factory and mill equip 


field. The 


machines and equipment, by which the 


ment acquisition leasing of 
benefits of use may be enjoyed without 
the responsibility of actual ownership. 
is already a well established part of the 


American economy. For some tim« 


now 





presentations. 


AVAILABLE THROUGH 
YOUR DISTRIBUTOR 





- “ Oo _ 
ELECTRONIC INLET) CONTROLS 
_ _ 












Fectery ond Engineering Office 
Muddiotewn, Conn 
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ORIGINATOR OF SUNSWITCH LIGHTING CONTROLS 





Telephone 
middletows 66679 
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THE ANALYSIS AND PRESENTATION 
OF ENGINEERING PROBLEMS 


By HARRY C. WALKER, B.S., C.E., Ph.D. 


Plant Training Supervisor, Southern Bell Telephone & Telegraph Co 


Volume | is a simple yet comprehensive treatment of the 
normal thought process applied to engineering problems. This 
volume also sets forth the principles of logical analysis in the 
light of emotional bias and other disruptive factors and ex 
plains how these may be applied, in writing, to engineering 


Volume Il is essentially an English handbook, written par 
ticularly for engineers. 
this book permits easy and rapid reference in the ‘lanquagé 
problems" of the engineer. 


SEPARATE VOLUMES: $1.50 EACH 


TELEPHONY PUBLISHING CORP. 


608 SOUTH DEARBORN STREET 


Note: We also distribute Dr. Walker's other books: 
ORAL EXPRESSION IN SUPERVISION 
THE FUNCTIONAL ELEMENT IN SUPERVISION 
THE HUMAN ELEMENT IN SUPERVISION 


For Your 


(In Two Volumes) 


Using the decimal reference systen 
PRICE: $2.50 PER SET 


ORDER FROM 


CHICAGO 5, IL! 


OFF JOB TRAINING 








TELEPHONY 











J. E. ALBERT 


Engineering and General Consultant 
Reports for 
FINANCING e@ PURCHASE e SALE 
185 NORTH WABASH AVENUE 
CHICAGO 1, ILL. 








Installation Specialists 


CENTRAL OFFICES 
INSTALLED—MODIFIED—ENLARGED 


COMMUNI- CATERING 


- BOX 6712 CHICAGO 7, ILL. 








CYRUS G. HILL 
ENGINEERS 


PLANT — TRAFFIC — COMMERCIAL 
VALUATIONS AND ORIGINAL COST 
134 S. LA SALLE STREET, CHICAGO 3 








SLOAN, COOK & LOWE 
CONSULTING ENGINEERS 
Appraisals—Original Cost Studies 
Plant, Traffic and Commercial 
Engineering 


120 S. La Salle St. 


Chicago 3, Ill. Tel.: FRanklin 2-5924 








W. T. KING —P. E. 
TELEPHONE CONSULTANT 
Engineering, Accounting, Valuations, Traffic, 
Depreciation Studies, Rates and General 
Management Services 


306 So. Capitol Lansing, Mich. 
P. O. Dox 216 Telephone 5-1034 








Construction Crews Station Installers 
Central Office Installations 
Cable Splicers Complete Engineering 
HENKELS & McCOY 


1418 Baldwin Bldg. Erie, Pa. 
Now Operating in 18 States 








SOUTHEASTERN ELECTRIC 
CONSTRUCTION CO., INC. 
Aerial Cable and Wire Plant 
Buried and U.G. Cable and Conduit Systems 
Cable Splicing—Station Installations 
ANDALUSIA, ALABAMA 


‘ote ©. Drawer 351 Tel. 891 








i 











TELEPHONE PRINTING 


| By People Who Know 





the Telephone Business 
SEE THE SUTTLE CATALOG 


SUTTLE EQUIPMENT CO. 








LAW RENCEVILLE ILLINOIS 
re 35 YEARS PRINTING SERVICE 

TO THE TELEPHONE INDUSTRY 
Tabvlating - Easysnap - Teletype - - » gorvice Order 


Toll Statement - Toll T 
Miscellaneous Forms Printen 


THE WALLACE PRESS 
L. K. GRULEE 


Chiv.Go » New YorRK + Derroir - 


SAN FRANSICO 
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| it has been extended to the office 


| of resistance 


| lic elements, 


| of two-thirds of the 
| lease time. 


| . . 
original lease 


nta- 
chine and equipment field to a degree. 

Under this latest development, leases 
units extend for original pe- 
18, 24 or 36 consecutive 


with a minimum rental period 


on new 
riods of 12, 
months, 
guarantee requirement in each instance 
maximum original 
Upon termination of the 
period, leases can be re- 
newed for additional yearly periods. 
An unusual feature of the new lease 
plan is that certain types of machines 
taken as trade-ins on 


ordinarily pur- 


chases of new equipment will be sub- 
to the 


customer so desires. 


ject same consideration if the 


Allowances will be 
applied immediately against the rental 
charge. 

Stull another feature is that the com- 


pany’s business equipment efficiency 


services automatically 


pas 
The 


ment covers regular servicing of all ma- 


apply on all 


leased equipment. service agree- 


chines, plus full emergency call facili- 


ties. Request NP2O1. 
eee 
SOLDERING TOOL—A soldering 
tool for miniature and subminiature 


Ideal In- 


features 


work has been introduced by 


dustries. Inc. This new device 


extremely rapid heating, light weight 


and small size. 


Thermo-Tip consists of a step-down 


transformer connected to a small sol- 
dering pencil. It utilizes the principle 


heating with the soldered 





the electrical 


high 


part becoming 


a part of 


circuit. Passage of current at 


harmless low voltage through the part 
causes rapid heating. Solder is flowed 
by this heat and cold-flow 
entirely eliminated. 
Soldered made in as 
little as one-half second by this method. 
Heat is confined to 


joints are 
joints can be 


a relatively small 
it will be 


Possibility of damaging nearby circuit 


area where most effective. 


components such as resistors and insu- 
lation is reduced. 


The Thermo-Tip Soldering Pencil 


weighs only three ounces. It is small 


enough to reach into very confined 
spaces. A variety of tips and attach- 


ments include carbon elements. 
and small 
These 


means of 


metal- 
conventional 
soldering irons. 
terchanged by 


are readily in- 
screw-base 
sockets and disconnect plugs. Request 


NP202. 





TOP HAND 






MAINTENANCE 
JOBS 


COFFING 
SAFETY-PULL HOIST 


Whenever the job calls for lifting, pull- 
ing, or holding heavy loads, you can 
count on a Safety-Pull ratchet lever 
hoist to handle it quickly, safely. Even 
the smallest Safety-Pull, weighing only 
14 lb., delivers a 1,500-lb. vertical or hor- 
izontal pull. Dual ratchet and pawl won’t 
let loads slip. Nine other models offer 
a lifting range up to 30,000 lb. All are 
factory tested at 100 percent overload. 
For more information on Coffing 
Safety-Pulls, write for Bulletin TSP. 


COFFING HOIST COMPANY 


DANVILLE, ILLINOIS 


Quik-Lift Electric Hoists * Hoist-Alls * Safety-Pull 

Ratchet Lever Hoists * Mighty-Midget Pullers 

Spur-Gear Hoists * Differential Chain 
Load Binders * |-Beam Trolleys 


Hoists 








ROADSIDE 
BONANZA! 


You'll strike a ROADSIDE BO- 
NANZA with more Roadside Pay 
Stations spotlighted with P and A 





Booth and Approach Signs 
Weather Resistant... 
Long-Range Visibility . . 


Longer Lasting 
. Day or Night 


REFLECTORIZED BRILLIANCE with 
“Scotchlite” brand Reflective Sheeting. 


GET CATALOG 
AND PRICES TODAY 


TELEPHONE SPRINGFIELD 4-0189 


P and A Manufacturing Company 
SPRINGFIELD, OHIO 
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CLASSIFIED SECTION 


Rates 15 cents per word payable in advance. Minimum charge $3.00 for 20 words or less. 
Classified advertisements must reach us 8 days before publication date. 





FOR SALE 


FOR SALE 





ANKOSEAL CABLE 
For immediate shipment 
1! pair 22 gauge 
16 pair 22 gauge 
26 pair 22 gauge 


DROP WIRE 


#17 twisted pair Bronze, 2-conductor, 


Drop Wire. Braided, Rubber covered, 
Weatherproof. Per M ft. $20.00 


FREE with the purchase of each 5000 feet of 


the above wire: one 17/2 Nicopress Tool. 


CENTRAL OFFICE 
PROTECTORS 


Rebuilt Cook #105 20-pair complete with 
fuses—each $40.00 


TELEPHONE REPAIR & 
SUPPLY COMPANY 


1760 W. Lunt Ave. Chicago 26, Ill. 











W. E. No. 211 
HANDSETS, new 
units, refinished @ 

W. E. No. 
1500 ohm 


HANG UP 

cords, F1W3 
$9.50 each. 

684-A Bakelite Boxes, 
ringers, No. 101, Induction 
Coils, No. 194 Cond. Refinished. $4.50 
each. Prices FOB Chicago, Ill. Inde- 
pendent Telephone Repair Co., 2137 
West 21st St., Chicago 8, Il. 


LARGE QUANTITY OUTSIDE 
PLANT CONSTRUCTION MATERI- 
ALS. Approximately $6000 worth at 
reduced prices. Write Eureka Tele- 
phone Co., Corydon, Ind. 


TYPE 


hand 





REBUILT —REFINISHED 


W.E. 5H Dials, new number plates $4.00 
W.E. 4202 Desk Handsets. F-I handle. Com- 
plete with cords $8.50 
""REBELCO" Handset conversion kits. F-! handle, 
4 cond. cord, cover plate and saddle $7.50 
NEW W.E. #110 Swbd. Plug, complete with 
NYLON 4 ft. 3 cond. cord. Red or Gray. .$2.50 
W.E. Handset handle with F-| and HA-I units, 
complete with cord $5.00 
#706 Receivers. 
cord included 
#635 Transmitter. F-! unit in plastic front. $1.65 


GUARANTEED 


HA-I unit in slip type shell, 
$1.50 


Factory method rebuilding of your Telephone 
equipment. Try us. Over forty years of service 
to the Independent 


REBUILT ELECTRIC EQUIPMENT CO. 


1704 WEST 2ist PLACE * CHICAGO, ILL 











PRICED FOR QUICK SALE 
150 Wall 


ohm Ringers. 


1600 
each. 


Telephones 5-bar Gen. 
.$2.00 to $4.00 
50 Kellogg Desk Boxes complete, 3-bar 
$3.50—d-bar $5.00. 
500 Western Electric Telephones, Desk 
Stands less Boxes, complete with 
3 cond. cord., 75¢ each. 
Turtle Lake Telephone Co. 
Turtle Lake, Wis. 


THIRTY INCH STANDARD, GAL- 
VANIZED CROSSARM BRACES, 
30 eents each. Western Electric 202 
and 211 sets, Fl transmitter units, ex- 
cellent condition, $7.50 each. Write Box 
No. 3407, c/o TELEPHONY. 





1250 KINNEAR ROAD 





RELAYS! 


(Reconditioned) 


Western Electric types: "E", "R", 
“"U", “B", "206", etc. 


Stromberg-Carlson No. 200 types 
Kellogg No. 2000 types 


Also available, all kinds of Line & Cutoff relays with 
mounting plates and covers. 


Send us your inquiries and allow us to quote you our low prices. 


BUCKEYE TELEPHONE & SUPPLY COMPANY 


Kingswood 0655 


COLUMBUS 8, OHIO 


FOR SALE 


COMPLETE 700 LINE 


CENTRAL OFFICE 
WESTERN ELECTRIC 


INCLUDES 


7 EA. W.E. SWBD. 550C TOLL 
COUNTERS, ETC., ETC., ETC. 





Everything to Put You in 
Telephone Business 


All Accessories and Materials 
Latest Type W.E. 


Sale By Inspection Only 


PRICE FOR ALL $7500% 


TALLEN CO., INC. 


159 Carlton Ave., Brooklyn 5, N. Y. 





PUT IT IN YOUR BACK POCKET. 
IT DRILLS in CONCRETE holes up to 1 FT. 
deep. UP to 1 IN. diam. IT is used NA- 
TIONALLY by AMERICA'S BIG FIRMS. Uses 
YOUR standard TOOLS. IT costs ONLY $27.50. 
IT is guaranteed 
Information on request 


HAMER-DRIL 512. Greenwich, St. 


New York 13, N. Y. 














Cable Splicer's Trailers 
$150.00 each 


NEALE CONSTRUCTION CO. 
3100 Topeka Bivd. Topeka, Kans. 














AS REMOVED FROM SERVICE— 
Caleulagraphs, Mode] 6-C case, spring 
driven. New ribbons. $20.00 Each. 
FOB Chicago. Independent Telephone 
Repair Co., 2137 W. 21st St., Chicago 
8, Ill. 





TENDENT, 








POSITION WANTED 


OUTSIDE PLANT SUPER 
13 years’ experien: 
installation and ou 
Best of referé 
Write Box 


construction, 
plant engineering. 
Desires to relocate. 

3406, c/o TELEPHONY. 


/ 


TELEPHO' 





